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The Face Lifting of Mother Earth 


Hidden thousands of feet beneath the earth's 
surface are the thick beds of ancient seas prime 
source of crude oil. Here and there, giganti 
buckles and warps have thrust parts of these 
seabeds up through the crust, thus providing 
clues to eager scientists searc hing for oil-bear 


ing formations 


In this picture, a Sin lair geologist stands be 

fore an outcropping of sedimentary rock that 
once was the bed of a sea, but which has 
been slowly forced to the surface to change the 


face of Mother Earth 


SINCLAIR OIL CORPORATION 


In its hunt for oil, Sinclair has some 9,000,000 
acres under lease in the United States alone 
These acres are methodically worked over by 
crews of geologists, paleontologists and geo- 
physicists. From their findings will come the oil 
fields of tomorrow, the fuel for automobiles 
not yet made, the energy for engines not yet 
designed 


SINCLAIR 
A Great Name in Oil 


FIFTH AVENUE NEW YORK 20, N. 
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all-Collect Plan brings 31 orders in 29 days 


Long Distance calls costing only $20 ring up sales of $1,537 


Recently a distributor of doctor's 
supplies invited out-of-town customers 
to place their orders by Long Distance 
— collect. 


During the first 29 days, 31 orders 
worth $1,537 were received by Long 
Distance. The cost of the calls: $20. 


These figures are typical of the big 
value and small cost of the Call-Collect 
Plan. You can prove that it pays in 
your business by trying it—and keep- 
ing a record of results. 


All you have to do to set up such a 
plan is to let your out-of-town cus- 
tomers know they can telephone their 
orders to you—collect. Your salesmen 
can tell them. You can write them a 
letter. Or you can use specially im- 
printed telephone stickers which we 
furnish you free. 


A telephone company representative 
will gladly help you work out the 
details. Just call your Bell Telephone 
Business Office today. 


4% 


% 


BELL TELEPHONE SYSTEM f 
% 
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LONG DISTANCE RATES 
ARE LOW 


Here are some examples 


New York to Philadelphia . 50¢ 
Cleveland to indianapolis . %0¢ 
Chicago to Pittsburgh . $1.15 
Boston to Detroit. . . . $1.40 
Washington, D. C., 


to San Francisco . $2.50 


These are the daytime Station-to-Station 
rates for the first three minutes. They do 


not include the 10% federal excise tox 


Call by Number. It’s Twice as Fast. 














How to look your best 


when everybody’s looking 


Who says a picture isn’t worth a thousand words? 


Here's one that shows you whai's going on in all kinds 
of places where young people gather today when a 


new Motoramic Chevrolet puts in an appearance! 


This car's so perky it looks like it’s always going to a 
party! And they love it because it represents them 
because it's young and fresh and eager in style and power 


and performance. 


And if you nudge the pedal when the light goes green 
. you'll find nothing ahead of you but fresh air. And 
when you make a turn you'll love that sportscar feel 


“professional” cornering at its best! Blithe spirit! 


That new V8 engine acts as if you'd told the engineers 
what to make it do! And those two new and powerful 6's 
will give you more power than you'll ever want to use. 

his car's got a lot to offer in the power-feature depart- 
ment, too. Braking, steering, gear shifting—even seat and 
window adjustments too, on Bel Air and “Two-Ten” 
models—all these little motoring chores can be done the 
“pushbutton” way in the Motoramic Chevrolet through 
extra-cost options 

So, to be prepared to look your best when everybody's 
looking . . . it all starts with your Chevrolet dealer! 
Good riding! 


Chevrolet Division of General Motors, Detroit 2, Mich. 


motoramic ar Stealing the thunder from the high-priced cars! 
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gums SIDE LINES 


Burrowinc through our morning 
mail the other day, we came upon 
an appraisal of the stock market 
prepared by a prominent New York 
brokerage house. In sizing up a 
certain plywood company, the 
broker, putting on his most enig- 
matic manner to say an essentially 
simple thing, suggested that “spec- 
ulative commitments be under- 
taken for capital enhancement 
purposes.” 

Somehow this wordy gobbledy- 
gook instantly reminded us of the 
ubiquitous signs which, during the 
blackout days of World War II, 
could be seen in all New York shop 
windows: “Illumination is required 
to be extinguished .. .” How much 
better if the blackout 
regulations had simp 
ly stated: “Lights 
out.” And how much 
better for investors if 
brokers would stop 
mumbling mouthfuls 
like“speculative com- 
mitments should be 
undertaken for capi- 
tal enhancement pur- 
poses” and say right 
out: “Buy it.” 

Wheat & Chaff. All 
this is by way of il- 
lustrating that, in 
separating the fac- 
tual wheat from the 
financial chaff, Forses editors must 
plow through many a field of soggy 
grain. Take, as a glaring example, 
this rundown of a leading textile 
firm that one broker recently threw 
our way: “With progress reportedly 
being undergone in all depart- 
ments, and with an aggressive di- 
versification program auguring for 
an extension of recently exhibited 
operating betterment, it is believed 
that a favorable translation of 
progressive policies will be forth- 
coming in final results in sufficient 
measure as to justify a constructive 
attitude towards the for 
spec*!iative enhancement purposes.” 
Whew! 

Happily, the job of Fores editors 
is to see that such abstruse—and 
hardly necessary—wordiness is 
never inflicted upon Forses read- 
ers. Often we must be something 
like a cross between C.P.A.s and 
Noah Websters of Wall Street. Yet 
it occurred to us that some of our 
best words can be baffling, too, if 
every once and so often we don't 
remind our what they 
stand for. Thus we thought readers 


common 


readers 





But is it English? 


might welcome a glossary of some 
of the stickier terms 
Book Vatue. What a company’s 
shares are worth—on paper. First 
deduct all liabilities, bonds and pre- 
ferred shares, then divide the net 
worth of the company by the num- 
ber of shares of stock outstanding. 
Casu F.ow. The sum of all profits 
plus all charges against profits that 
are not actually paid out (e.g., de- 
preciation, amortization of debt) 
Far than income, cash 
flow the earning 
power of the company 
Casu Position. Ratio of cash or 
easily redeemable securities (e.g., 
Government bonds) to other assets 
Current Position. A comparison 
of current 


more net 


shows actual 


assets to 
current liabilities. A 
quick (but not in- 
fallible) method of 
measuring a firm's 
health. A ratio of 2-1 
is normally consid- 
But a 
utility 
may be in fine fettle 
with a 1-1 
DEFENSIVE 
Steady old 
(é.g., food 
that can usually be 
counted on to keep 
a dependable price 
whether bulls 
or bears happen to be flourishing 
EQuitTy The interest stockhold- 
ers have in a company 
by its total 
and 


ered sound 


railroad or 


ratio 
STOcKS 
reliables 


shares) 


level 


measured 


capital and surplus 


over above all existing liens 
and charges 

Price-Earninos Ratio. The mar- 
ket price of a stock divided by its 
A mea- 


useful for comparisons, 
of how the market values the actu- 


annual earnings per share 
sure, very 
al earning powel of a company 
Prorit Marcin. What a company 
pockets on its operation. If a com- 
pany made 20c before taxes on each 
$1 of its sales, then its profit mar 
gin would be 20° 
of basic 


Again a measure 
earning this 
before taxes 
Quick ASSETS 
sets that can be quickly turned into 
cash at 


Such 


tools for any investor 


powel! time 


Cash or other as- 


no great sacrifice 


terms as these are basic 
if he knows 
how to turn them into plain Eng 
lish. Helping him do that is Forses’ 
job. Then 


themselves 


can decide for 
whether “speculative 


commitments should be undertaken 


readers 


for capital enhancement purposes.” 











The bird was pleading for his free- 

dom and promised the farmer a 
priceless truth—if he'd 
only let him go. 
So, the farmer opened 
the cage, and as the 
bird flew to a perch 
far out of reach, he 
called back to tell the 
farmer that a bird in 


the hand is worth two 
in the bush. 


Nearly everybody knows that one, of 
course, But every now and then it's 
still worth repeating — particularly for 
the benefit of investors 


Because here's what happens: 


A man starts out on a basically sound 
program of investing. He analyzes his 
situation, decides on his objective, and 
buys the best stocks he can find to help 
him achieve it, 


Then as time passes, he begins hearing 
about spectacular profits that some- 
body else made in other stocks. Or 
his friends start telling him “you 
ought to buy this—-or you ought to 
buy that” —and before long he's made 
so many changes, you'd never recog- 
nize his original portfolio. 


No, we don't mean that you should 
just buy stocks and forget them. 


But we do mean that before you sell 
a good stock, you should be sure that 
there really are better stocks that you 
can buy for your purposes. You should 
be sure to get al the facts—all the 
information you can, 

Where? 

Any member of the New York Stock 
Exchange will be glad to give you all 
the help it can. 

Ours, for instance, is yours for the 
asking. 


Merrit LYNCH, 
Pierce, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 
Offices in 107 Cities 
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KEY TO THE 
DIRECTION OF 
MOVEMENT 


iia CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER 
= NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS 


J CONTINUED DECLINE FOR 2 MONTHS OR LONGER 


DESIGNED BY FICK-S N.Y 


Map shows conditions in 78 U.S. business areas, each of which is an economic unit where 
changes depend on the same key factors. Shaded areas reflect decline or improvement for a 
two-month period ending the last week of July 


Number 
THE TOP TENCITIES of Successive 


ZOWE INDEXES 
Months Listed 


Percentage Gain 
Over Last Year 


Percentage gain or loss from 
| s corresponding months last year 
Detroit 22% 

| AY auGusT 
20 ae mt 
New England 


Middle Atlantic 
Midwest 

South 

North Central 
15 South Central 
15 Mountain 


Wilmington 
Birmingham 20 
Miami 16 
Shreveport 16 
Savannah 15 
Washington 
Pittsburgh 

Des Moines 15 Pacific 
Akron 15 





WATIONAL INDEX 











NEXT ISSUE: 

Fabulous Fisherman. From beneath a placid lake in Venezuela, Creole Petro- 
leum brings up seas of heavy oil. In the next issue, FORBES takes you through 
desert refineries and jungle oil wells to see how Creole has earned fantastic 
profits for itself and transformed a backward nation into a fabulous boomtown. 


Fores, 80 Fifth Avenue, New York 11, N. Y 


8-15 


I enclose: () $5 for 1 year of Forses, (1) $10 for 3 years. 


Single Cepy, Se 


L Overseas, 310 a year 
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Ever-growing advantages 
bring 324 new companies 
into Union Electric’s territory 


” after another, industries new to St. Louis have looked, liked 


what they’ve seen, located here. 
pansion to the current record rate. 


.. helping to boost industrial ex- 


Pidmedy famous for shoes, beverages, chemicals, wearing apparel 


and petroleum refining—to name but a few fields 


this most widely 


diversified business community in the nation has, within the brief 
span of six years, seen the emergence of soap and aircraft, printing 
and metal products as major new industries. 


What are the factors 
behind this growth? 


In St. Louis, progressive business 
has found a truly hospitable, econom- 
ically stable climate—marked by 
these ever-growing advantages: 


Near Population Center of U. S.... 
now less than 150 miles away and 
moving steadily toward the city. 

Superior Transportation Facilities . . . 
nineteen trunk line railroads, high- 


volume river traffic system, extensive 
air and highway transport. 


A Skilled, Diversified Labor Pool... 
no single industry employs more than 


8% of the labor force and a wide 
variety of skills is available. 


Low-Cost Power in Ample Supply ... 
the Union Electric system can sup- 
ply largest industrial requirements. 


Abundant Natural Resources... raw 
materials from farms, forests and 
mines are fully available. Easy access 
to all types of petroleum products. 


Bond Issue Opens 
New Era 


A still higher level of business op- 
portunity is certain to be reached 
as a result of the passage on May 26 
of a $110,639,000 bond issue 


Union Electric System 


Comprising Union Electric Company of Missouri + 
Union Electric Power Company « Missouri Power & Light 
Company + Missouri Edison Company + Union Colliery 
Company + Poplar Ridge Coal Company « St. Louis 
& Belleville Electric Railway Company 
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..opening the way for up to 
$750,000,000 in civic improvements 
and city rebuilding. In addition to 
being the biggest package of progress 
ever authorized in St. Louis, this 
bond issue also unlocks for civic 
betterment up to $335,000,000 in 
federal and state funds. 


The end result: a more livable city, 
with greatly improved facilities, and 
equally significant ...more room 
and better sites for industry. 


In step with growing St. Louis, Union 
Electric will spend $232,000,000 in 
the next five years continuing to 
keep well ahead of highest estimates 
of industrial requirements 


A Good Place 
to Locate 


For further information on the ever- 
growing advantages of locating busi- 
nesses, branch offices, plants in the 
Union Electric territory, please 
address: J. E. Johanson, Industrial 
Development Engineer, 315 N, 12th 
Bivd., St. Louis 1, Missouri. Your 
inquiry will receive full and confi- 
dential consideration. 





missouri 





















Everybody’s 
Bidding for It! 


BLENDED SCOTCH WHISKY 86.8 PROOF 
THE FLEISCHMANN DISTILLING CORPORATION 
NEW YORK «+ SOLE DISTRIBUTORS 
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READERS SAY 





The Lively Art Market 

“Bulls in Bohemia” 
is a very 
story 


(Forses, July 15) 
interesting and well-written 
But I think it plays down Ameri- 
can art in a way that is rather unfortu- 
nate. Good American art has proved an 
excellent investment. Paintings by Wins- 
low Homer that brought $600 or $800 
during the artist's lifetime are selling 
for $75,000 to $100,000 today. I have es- 
tablished what I believe to be a world’s 
record in selling a million dollars’ worth 
of paintings for Frederick J. Waugh, the 
marine painter, during his lifetime. I 
don't believe any of the artists men- 
tioned in your story had such substantial 
returns from their work their 
life times 


during 


Our Galleries are a nonprofit organiza- 


tion, founded and operated solely in the 
interests of the American artist. On our 
board are such men as Cleo F. Craig, 
pres ident of AT&T Stanley C Allyn, 
president of National Cash Register; 
Thomas J. Watson, chairman of the board 
of IBM, and several other prominent 
busine executives [who] are all inter- 
ested in and all buy American art 

You have given an excellent boost to 


the big dealers on 57th Street who are in 


the business to make money. Perhaps 
you would like, at some time, to give us 
a plug who are devoting our time and 


energies to furthering American art and 
American culture Erwin S. Barrie, 
Director, 

Grand Central Art Galleries, 

New York City 


The beautiful Marin watercolor on the 
July 15th cover, as well as the art story 
that welcome 
change of pace, and I hope to see Fores 
do more of this provocative and unusual 
sort of thing Jonun Hotmes MARKHAM, 

Woodstock, N. Y 


accompanied it, was a 


It is appalling that you should urge 
your readers to rush into a Bull Market 
on fake art (Forses, July 15) built up 
entirely by trick publicity. What is the 


matter with your eyes? There never was 
a worse American painter than the 
boastful Marin, whose cold and slouchy 
splash called Wall Street looks so futile 
on your cover 

Do you know why foreign dealers are 
buying art in America today and what 
they buying? They are buying back 
the English, French and Italian 
paintings that sold here prior to 


are 
good 
were 


impressionism, before America wakes 

up from its jag of Modernism. It is al- 

most awake now and the recent spurt 

in the schools since Impressionism is 
largely the befuddle of a hangover 

Eve.yn Marie Srvaart, 

Chicago, Illinois. 

Forsrs made no recommendations, 

based its account on interviews with 

leading experts in the art market. Read- 


er Stuart may be right, but if so the ful- 
fillment of dire will 
Ep 


her forecast sur- 


Your covers are always in good taste 
and I admire them—especially the John 
Marin watercolor. —Tyra R. CHaPMan, 

Brooklyn, N. Y. 


Small Plants’ Plight 


I fully agree [that] other employers 
have displayed bad judgment (Labor 
Relations, Forses, July 1) in following 
the pattern established by . . . Ford, Gen- 
eral Motors and Chrysler [in collective 
bargaining with the UAW-CIO]. But 
how can a plant with less than 1,000 
employees take that position without 
having the plant closed and losing many 
of its best accounts? I feel that the law 
is so onesided as to make this impossible 
except perhaps in a few cases like that 
of American Motors, [where] a serious 
strike would result in the permanent 
loss of jobs by the employees represented 
by the union. Inasmuch as there seems 
to be little chance that the law wil! be 
changed to equalize the bargaining power 
of [small] plants with that of the union, 
it seems to me that industry or area- 
wide bargaining through employer asso- 
ciations may be the only way of remedy- 
ing this situation Haroip A. SLeerer, 

Detroit, Mich 


“Discussted” 


Malcolm Forbes in his editorials seems 
to be pitifully biassed and prejudiced and 
seems to think that D. D. Eisenhower is 
a God on earth. Frankly, I think many 
of his editorials nauseating. I hold 
Forses in very low esteem and am thor- 
oughly discussted with it. 

—Tuomas A. James, Jr., 
Richmond, Virginia 


are 


The Faith of Age 


With regard to the quotation from 
Ralph Barton Perry in “Thoughts on the 
Business of Life” (Forses, July 15), I 
think it is a beautiful thought to have 
the faith of age lifted, although the quo- 
tation [“Age should not have its faith 
lifted but rather teach the world to ad- 
mire wrinkles as the etchings of experi- 
ence and the firm lines of character”! 
seems to oppose it. I wonder if a change 
of “faith” might not save your face 

—T. A. Curtine, 
Los Altos, Calif 


Harvard's Prof. Perry was punning on 
face-lifting. His point was that a ma- 
ture faith needs no artificial making-over 
and should be unashamed of its age.—Eb 


Uneasy Feeling 


I have an uneasy feeling that Forses 
(Aug. 1) gives me a little more credit 
than I am entitled to, and an even more 
uneasy feeling that some day before too 
long I am going to have to meet my 
maker for some of the things I have said. 
On the other hand, thanks for the nice 
things said about Koppers and about me. 
We will both get busy and try to live up 
to them. —Frep C. Foy, 

President, 
Koppers Co., Inc. 
Pittsburgh, Pa. 
(CONTINUED ON PAGE 10) 
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THE FORWARD LOOK 


BRINGS YOU 


THE FLIGHT LINE 


The unique iong, low lines of the 196565 cars of 
THE FORWARD LOOK have a way of suggesting 
motion even when the cars are standing still. 


In one bold, front-to-back sweep, “The Flight Line” 
wraps up the whole idea of GO. No other cars have it! 


See and drive “The Flight Line" soon—in the 
Plymouth, Dodge, De Soto, Chrysier and imperial. 


CHRYSLER CORPORATION 


PLYMOUTH +: DOOGE+ DE BOTO* CHRYSLER + IMPERIAL 


Copyright 1955 by Chrysler Corporation 
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READERS SAY 





(CONTINUED FROM PAGE 8) 


Errors Report 

Your comments (The Funds, Fonses, 
May 15) about the increase in the net 
asset value of Concord Fund from Sep- 
tember 1951 to March 31, 1955 are mis- 


leading. The 34% increase which you 
show is correct only if you use bid 
prices. It does not take into considera- 


tion the capital gains distributions 

If you had included these capital gains 
distributions in your calculations, the 
increase for the period in question would 
have been over 50%—that is, in excess 
of the gain in the Dow-Jones averages 
This gain was after a $1.25 capital gain 


distribution which was paid on Septem- 
ber 28, 1951, in the month used for the 
comparison 
The article gives an erroneous impres- 
sion about the investment policy of the 
Fund. by its reference to the 
position of 914% in 
86% in cash 
to be fully 
cash was to new 
Another The value is 
stated to have risen from $2.2 million in 
1952 to $218 million in 1953 and $315 mil- 
lion in 1954. We certainly the 
Fund were $315 million 
Cuaries F. Roos, 
President, 
New York 


investment 
stock and 
The policy of the Fund is 
the 8.6° 


common 


invested; shown as 


incidental sales 


error net asset 


wish 


Concord Counselors, Inc 





Which one may be 
president 7? 


One of these employees may some day be president of Armco. That's 


the kind of company it is. 


Every man on the payrol! has a chance to go as far as his skills and 


energies can carry him. Executive positions are filled by men brought 


up from the ranks. Training is offered, both on the job and after hours, 


to anyone who wants to prepare for greater responsibilities. In 1954, 


for example, 7452 Armoo employees attended training classes regularly 


What does this mean to you who may not be a part of the Armoo family? 


Simply this: An employee who feels that the doors to advancement 
are wide open is more interested in his job, the things he produces 
and the customers and stockholders he serves. That kind of employee 


is mighty important to a company’s growth 


‘any ARMCO STEEL CORPORATION 
V/* 


SHEFTIELD STEEL DIVISION - ARMCE 


DRAINAGE & METAL PROOLK 


MIDDLETOWN HO 


TwE ARMC NITERNATIONAL CORPORATION 











FRE is 


TRENDS & TANGENTS 





Boardroom leaks are worrying cor- 
porate brass mightily. It looks bad 
for inside dopesters to profit heavily 
on unusually big trading just prior to 
split and higher dividend announce- 
ments. Recent coups: 26,600 share 
action in Texas Pacific Coal at 56 just 
prior to split and upped dividend 
news, which boosted stock to 64; an 
8-point profit in White Motors and 
7 points in Stanley Warner, both on 
vastly swollen volume 
good news 


anticipating 


. . ° 

What's wrong with Westinghouse? 
That's one of the hottest topics in 
Wall Street in recent weeks. First-half 
net fell to $29.4 million vs. $45.4 mil- 
lion last year, while competitor GE 
forged ahead. Primary problem: a 
steep dip in military and apparatus 
sales. Backlogged orders are up, but 
Canyon seers are wondering if Presi- 
dent Gwilym Price has lost his old 
touch. 

. . > 

New industrial boom may be in off- 
ing for the Pacific Northwest, now 
that natural gas is becoming available 
from New Mexico and Colorado fields. 
First straw in the wind: Phillips 
Petroleum and Pacific Northwest Pipe 
Line are planning a 200-ton-a-day 
synthetic ammonia plant to go on 
stream by late 1956. Sponsors expect 
that other industries will move in to 
use the natural gas both as a raw 
material and as fuel source. 

° . - 

A slightly uneasy note has crept into 
reports of savings bank deposits to- 
tals. Withdrawals were up 16% in the 
first half of 1955 with the result that, 
though deposits were higher 
ever, the $973-million overall 
was 7% below 1954. 

. . ° 

Long-simmering squabble 


than 
gain 


between 


Pan American World Airways and 
W. R. Grace & Co., joint owners of 
Pan American-Grace Airways, has 


again reached the boiling point over 
whether Pan Am or Panagra should 
connect with National Airlines at 


Miami to bring South American 
traffic into New York. The Civil 
Aeronautics Board, declaring itself 
weary of “ad hominem arguments 


with respect to the motives of the 
other party,” granted the contestants 


a time extension in which to settle 
their differences. 
+ . ” 
Bull market sideline: New York 


Stock Exchange reported this year’s 
first-half profits were up strikingly 
from last year’s $180,030 to $708,618. 
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Stockholders now outnumber workers 
in the giant steel industry. At the 
end of 1954, the steel industry was 
owned by 770,000 stockholders, em- 
ployed just 762,830 wage and salary 
employees. In the chemical industry it 
is common for firms to have more 
owners than employees, but this is a 
new development in 
stockholder lists have grown 
since 1946. 


whose 


42% 


steel, 


Next big market payoff for phar- 
maceutical industry may come from 
promising new drugs for treating 
mental illness. Philadelphia’s Smith, 
Kline & French reported that 1955's 
first six months profits were double 
last year’s $3.8 million, due largely 
to Thorazine, a mental illness drug 
put on the market last year. 


First Negro-owned brokerage house 
in Manhattan opened for business 
last month. Special Markets, Inc., 
with offices at 92 Liberty Street, is 
the brainchild of Philip M. Jenkins, 
formerly of Bache & Co., who esti- 
mates that prosperous Negroes have 
over $1 billion ready for investment. 

Says Jenkins: “We think they will 
be more receptive to the investment 
story coming from us.” Jenkins also 
plans to aim his sales pitch at other 
minority groups. 


. . e 

Sociologists may have to raise 
their sights on what annual figure 
constitutes a “middle class” income. 


Motors 


employees 


General reports its hourly- 
rated in the US. were 
earning at an average of better than 
$5000 a year in the first six months of 
1955. GM's average weekly pay check 
for the hourly workers was $103.09, 
up from a previous record average of 
$95.59 in 1953's first half. 


Britain’s socialized coal mines are 
failing to keep up with fuel demands 
for the island’s booming industry. As 
a result, the British subsidiary of 
Standard Oil of New Jersey has con- 
cluded a deal to ship $500 million 
worth of Esso fuel oil over the next 
ten years help power British 
electric utility industry. 


to 


Cancer controversy still rages, but 
the tobacco market seems to be rid- 
ing out the storm. Recovering nicely 
from last year’s mild but ominous 
dip, cigarette sales were up 1.3% 
over last year during the first five 
months of 1955. In May alone cigarette 
sales were 8% over the comparable 
1954 figure. 
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Auto production in the first half of 
1955 44°; last year's 
Big Three automakers alone turned 
out 4,031,056 cars, with Chrysler the 
biggest gainer, boosting its share of 
the market 12.80% to 18.64% 
But the big three’s output represented 
only 94.66% of industry 
from 95.73% 


soared above 


from 


sales, down 
a year ago. But 
All-time record inventories of 
000 unsold 1955 auto models 
overhanging dealers as of late 
month, according to industry 
sources. “Never before,” 


673,- 
were 

last 
trade 
commented 


News 
many new cars jammed 
into vacant lots 
hind 


Automotive “have dealers had 
to unload so 
warehouses and be- 
farme! barns 

. oJ . 


Higher interest rates on bank loans 


are ahead, say leading bankers. Chase 
Mantrattan Bankers Trust, Irving 
Trust and Chemical Corn Exchange 
have already boosted the broker- 
dealer rate on collateral loans to 


34% 


rate on business loans 


Now bankers expect the prime 
currently 3% 
to rise too, probably in late August or 
early September 


General Mills’ 27" year 


KEY FACTS FROM THE 


Total Sales 
Earnings 
Dividends 
Earnings Reinvested 
Net earnings—per dollar of sales 
—per share of common stock 
Taxes per share of common stock 
Land, buildings and equipment 
Working capital 
Stockholders’ equity 


HOW THE SALES DOLLAR 





80.06 for raw materials, services 





1.6¢ to stockholders 





13.2¢ to employees 


oB¢ for future development 


YEAR ENDING MAY 31 


1955 1954 
$513,651,149 $487,587,179 
12,383, 50( 11,188,853 
8,413,40 6,709,116 
3,970,098 4,479,737 
2.4 2.3% 

5.02 4.50 

8.16 6.69 
65,289,183 55,922,943 
6/,930,/32 68,305,462 
123,156,558 120,645,593 





WAS DIVIDED LAST YEAR 





3.66 for taxes 








oB¢ for wear and tear 








For an illustrated annual report of 
General Mills’ fiscal year, write... 
Dept. of Public Relations 


GENERAL mus Minneapolis 1, Minnesota 
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O problem here [ 


PUZZLING INDUSTRIAL PROBLEMS and uncertainties have 
a way of disappearing in a hurry—when you surround yourself 
with new and expanding opportunities for more eflicient operations 


and more profitable business growth. 


Your factory, for example- does it need dependable and willing 
manpower? Plenty of electric power? Modern rail transportation? 


Fast-growing consumer markets to buy the things it makes? 


All these basic benefits for industry, and many more, are yours 
—when you move South. Growing, profit-making industries of 
all kinds in every part of the Southland have proved this to be 
true. Why not your factory, SOOT cco 







"Look Ahead— Look South!” 


hie Sguilleriu “a 
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“With all thy getting, get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


THE STATE OF BUSINESS 


Tue condition of business today is remarkably good. New 
records keep being set only to be broken by next month’s 
statistics. The normal summer slump has hardly broken 
the steady upward trend. Construction, both industrial 
and private, continues at a top level. Automobile produc- 
tion has shown very little decline. Retail sales continue 
apace and the steel industry, contrary 
to the normal pattern and expectation, 
continues to roll along under a full 
head of steam. 

There is every indication that the 
gross national production will not only 
exceed that of 1954, but break the 

record peak of 1953. All-time employ- 
h ment highs reflect this expansion and 
a few weeks ago, for the first time in 
our history, the total number of people at work has 
substantially topped the 64-million mark. 

So much for the prosperous present. 

What about the future? 

Sales outlooks, as analyzed by individual company 
executives, are almost uniformly optimistic with the re- 
sult that needed supplies for top or expanded production 
schedules are being ordered. The fear of further inflation, 
of course, is helping to spur such demand and, unques- 
tionably, with a round of wage increases set off by the 
automobile and steel settlements continuing, heavy pres- 
sure for price increases will follow. Comments the First 
National City Bank of New York: 

“It is recognized that there are some counter 
influences. To help absorb higher wage costs 
business men will call as in the upon 
design and engineering for more economical 
processing, labor-saving equipment, and gen- 
erally improved efficiency. Some scarcities of 
goods, materials and labor have appeared, but 
they are fortunately few. Competition presses 
on prices in many markets and keeps buyers 
price conscious. Under strongly competitive 
conditions each business tends to keep its price 
increases to a minimum and accept some 
squeeze on profit margins. Business men in 
their own self interest cannot advance prices 
beyond what their customers are willing to 
pay. Furthermore, no marked rise in farm and 
food prices seems in prospect, which will help 
hold the cost of living against the inflationary 
influences.” 


A judicious application of “the brakes” by the Govern- 
ment through the Federal Reserve and other agencies 


Secretary Humphrey 


past 
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can prevent a run-away boom which would inevitably be 
followed by a bust. The requirement of a down payment 
and the shortening from 30 to 25 years for federally 
guaranteed home mortgages a few days ago was one step, 
followed almost immediately by the Federal Reserve Sys- 
the banks 
means that business borrowings will cost more and prob- 


ably diminish. 


tem’s increase in discount rates to member 


Boom-curbing is a delicate, largely un- 


explored operation and the Government must be ex- 
tremely careful that the brakes don’t “grab” and pitch 
the economy against the dashboard 

Fortunately, Treasury Secretary George Humphrey 
seems to be calling the tune on economic policy for tne 
Eisenhower Administration and he has displayed a re- 
freshing, hard-headed awareness of government powers 
and responsibility in this direction 

Business conditions presently are 


excellent. The out- 


look continues to be highly favorable 


aw 
e 


INCREDIBLE—BUT TRUE 


Reading of a recent decision by the National Labor Re- 
lations Board, I first concluded that someone must have 
put across a clever hoax on the news services or that the 
with access to the 


New York 


heat wave had affected some jokeste: 


NLRB’s Mimeograph Machine. The 


Times 


- headline read: “NLRB Condones Lies, But, Please, Little 


Ones.” 
In an opinion, and unanimous no 
Labor Relations Board stated 


National 


inaccura- 


the 


“Exaggerations 


1 
ess, 


cies, partial truths, name-calling and falsehoods, while 
not condoned, may be excused as legitimate propaganda” 
so long as 
legitimate propaganda” 


“false statements do not exceed the limits of 
prior to a union representative 
election 

This weird observation was accompanied by the sug- 
gestion that such propaganda should not be “so mislead- 
ing as to prevent the exercise of a free choice by em- 
ployees in the election of their bargaining representative.” 

Such logic challenges anyone’s credulity. It puts the 
stamp of approval of a government agency on the Hit- 
lerian technique of “the big lie.” 
that must act as final arbiter in labor practices, it gives 
the seal of approval to the very techniques which the Fair 
Labor Practices Act was designed to prevent. Congress 
is fond of investigating this, that, and the next thing. I'm 
sure the entire country would be intrigued by an investi- 
gation of a National Labor Relations Board that could 
unanimously approve such an appalling decision. 


Rendered by a body 
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MARKET PROSPECTS BY INDUSTRY 


We made here a midyear forecast for the stock market 
(Forses July 1) and at this point will carry the out- 
look more specifically to various industrial groups. In to- 
day's market conditions it is impossible to invest sagely 
based on a general Dow-Jones forecast because this 
average, as has been oft pointed out, does not fairly reflect 
specific industry prospects and today’s market is more 
selective than at any time in years. 


NEAR-TERM MARKET PROSPECTS 
FOR INDUSTRY GROUPS 
Excellent 
Air Transport 
Aluminum 
Building Materials 
Cement 
Construction Equipment 
Electric Utilities 


Electronics 
Insurance 
Natural Gas 
Office Equipment 
Paper 
Supermarkets 


Good 


Floor Coverings 
Industrial & Specialty Mach. 
Lead & Zinc 
Mail Order 
Materials Handling 
Meat Packing 
Communications Metal Fabricators 
Confectionery Motion Pictures 
Containers (Glass, Metal, Oils 

Paper) Radio-TV Broadcasts 
Copper Rai!roads 
Dairy Products Rubber 
Department Stores Shoes 
Drugs (Ethical & Proprietary) Soft Drinks 
Electrical Equipment Steel 
Finance Companies 


Air Conditioning 

Banks 

Biscuit Bakers 

Brewers 

Canned & Packaged Foods 
Chemicals 


Fair 
Aircraft Printing & Publishing 
Bread Bakers Railroad Equipment 
Coal Shipping 
Distillers Textiles 
Fertilizer Variety Chains 


Poor 


Leather 
Machine Tools 
Shipbuilding 


Sugar Producers 
Vegetable Oils 


x 


FRUSTRATIONS IN SHOPPING 


The other day I sought a piece of photography equip- 
ment and went to the appropriate counter at Willoughby’'s 
in New York, which bills itself as the “World's Largest 
Camera Store.” At this particular counter there were 
several customers and one clerk. After a few minutes’ 
wait, I went up to one of four idle clerks nearby and 
asked if he could help with my mod- 
est need. “Oh, no, we can only handle 
our own counter,” was the unhelpful 
rejoinder, After nearly a half-hour’s 
wait while the other customers were 
tended to, their purchases wrapped, 
and sales slips recorded, etc., I was 
finally taken care of. It would seem 
the system in this enormous store 


could stand improvement. Mee. Amy BE. Ree 


My own 
feeling was that “next time” I'd try some place else to 


see if the service was better. 
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On top of this personal experience came a letter which 
is delightfully perceptive and makes an effective editorial 
on the subject. Writes Mrs. Amy E. Roe, Uniontown, Pa.: 

“In Forses recently was an article stating that depart- 
ment stores were cutting down their loss in sales by hav- 
ing customers wait on themselves, then pass before a 
checker before leaving. I believe were these stores to 
have a research department—which in other businesses 
Forses has praised as smart investment—they would find 
self-service causes still further loss 

“My personal experience would seem to point that way. 
I am a woman nearer eighty than seventy-nine, with im- 
paired sight to the extent that I use a magnifying glass 
to see price tags, etc. In mid-June I went from this 
smaller town to Pittsburgh to shop. I was in the market 
for two sheer dresses—voile, not nylon, some Revere- 
ware, a coffee pot of a particular type I wanted, some 
linen pieces, and a few other things. Street floor depart- 
ments are well staffed, but, above it, one hunts a sales- 
person. Perhaps the only visible one would be back 
of a show case on which were piled papers she was mark- 
ing. If I asked her for directions, first apologizing for 
the interruption, without looking up she would indicate 
a general direction and I had to go sleuthing to locate it. 
If I found it, I had the tedious chore of deciphering the 
prices myself. Nor was there a salesperson to tell me if 
the particular type I wanted was in stock, or carried by 
them. I had to search through racks of dresses by myself, 
and no one to tell me if they did or did not have anything 
different. I visited Horne’s, Kaufman's, Gimbel’s, John- 
assen’s—the last named, I thought, being a different 
type store might have a different system, but, though I 
visited the budget floor and the better dresses [floor], no 
one asked could they help me. In fact, on the better 
dresses floor, I saw but one employee and she was scurry- 
ing from behind scenes on one side to those on another 
When I waylaid her and asked where were the summer 
dresses, without speaking or stopping, she motioned 
vaguely to where I found no dresses at all. I left the store 
without one person asking me did I wish to be served 

“In places where I did manage to talk with some one, 
when I asked for sheer dresses, the woman would look 
at me pityingly and tell me I was much too late for them 
the middle of June! If I asked did they have anything 
with sleeves to the elbow, the expression and the wag of 
the head made me realize I had thought up the ultimate 
impossible. I am of the opinion no old arm, plump or 
otherwise, should hang exposed from the shoulder; I 
imagine men avert their eyes—and, I do, too, just as when 
I see an old man in a bathing suit. Anyhow, I left Pitts- 
burgh with no purchases from a department store, decid- 
ing I'd make do what I had, and commence to shop for 
summer things next January 

“I'm not overly insignificant in appearance, nor do I 
think I give the appearance of not being able to buy what 
I want, so my experience, I am sure, is not just a per- 
sonal matter—it is the setup that exists. In the days when 
salespeople had to show sales accomplished, and they re- 
ceived a commission on sales over their quotas, interest 
items were brought from behind 
scenes, suggestions made, a fitter brought in to show how 
easily the alterations could be made—and, often the sales- 
person made the sale by that very interest. 

“Perhaps, you had better write an article recommend- 
ing some research for the department stores.” 


was shown a customer 
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FOREMOST’S PRIZE DAIRY HERD (FLORIDA) 


BULL IN THE CREAMERY 


When hustling Paul Reinhold, the U.S.’s mergingest dairy- 
man, led his fast-moving Foremost Dairies onto the big 


Board this month, he predicted: “Business as usual.” 


To 


Wali Streeters that meant more mergers in the offing. 


One hot summer day in 1931, a strap- 
ping 37-year-old Pittsburgh ice cream 
manufacturer named Paul Reinhold 
pulled up stakes and headed South 
to find a cure for his sinus trouble. 
He also hoped to find anether busi- 
ness that was just as profitable as the 
one he left behind. He had hardly 
North Florida when. he 
spotted what looked like a potential 
money-maker in a struggling Jack- 
sonville dairy—a sort of offbeat opera- 
tion which had started up two years 
earlier as a byproduct of department 
store mogul J. C. Penney’s cattle- 
raising hobby. Reinhold snapped it up, 
wired his family to join him. 

As it eventually turned out, Rein- 
hold had grabbed himself a real bar- 
gain. But in 1931 no one paid him 
any Least of all, such big 
sprawling creamery giants as Borden 
and National Dairy Products, whose 
milkpails were ringing to the tune 
of a combined $600 million in sales, 
$39 million in profits. Reinhold’s mod- 
est enterprise, which bore the proud 
but misleading name of Foremost 
Dairies* (actually it was named after 
J. C. Penney’s prize bull), served a 
mere dozen communities scattered in 
four southeastern states. In Reinhold’s 


reached 


notice 


*Traded NYSE (on or about August 16) 
Over-the-counter price range (1955). high 
23; low, 15%. Dividend (1984) 7c plus We 
rat a split in Sept. Indicated bss pay- 
out Se 
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first year Foremost barely grossed $1 
million. It made no profit 

Cures, Clover & Competition. But the 
climate that cleared up Reinhold’s 
troublesome sinusitis, also spawned a 
barnful of headaches for his competi- 
Like a hungry bull trampling 
down fences to get at the clover be- 
yond, Reinhold has long since brok- 
en out of the South 


tors 


Last 


FORBES YARDSTICKS 


FOREMOST DAIRIES 


pasture. 








EARNING POWER 


if GROWTH POWER 


Bleck bers show average of 100 largest U.S. mig. cor 
perations Shaded bers thew (left) S-yeer average return 
on stockholders’ equity, (right) S-year increase in equity 











Latest 12-Montu Resutts 
equity, 13.6%; 
* Estimated 


return on 
equity growth, 62.4% 


fact, Foremost was doing 
a thumping $400-million-a-year milk, 
butter 
states from Connecticut to California 
In both ($184 
first six months) 
($130.9 million) 
had 


come the third-biggest dairy company 


month, in 


and ice cream business in 20 


million in 1955's 
total 
Foremost 


sales 
and assets 
Dairies 
emerged from obscurity to be- 
in the land.1 
Almost a 


doubts about his pedigree as a big- 


Reinhold 


if to dispel any lingering 


Chairman 
New York this week to 
see Foremost’s common stock posted 
for trading on Wall Street's Big Board 
brokers 


have watched Reinhold pull off some 


time dairyman 


breezed into 


Canyon and dairymen who 


50 stunning mergers in the past seven 


No1 
fore sight 


uch convincing 
had the 
snares ol 
little a 


years, needed no 


did investors who 
to buy 100 Foremost 
$975 back in 1949 
original 100-share in 
stock splits 
was worth more than $10,400 and was 
yielding $471 in 
compared with only $80 six years ago 

Laggard Name 
however, Reinhold 
way to go to 
public of 
in relatively 


com 
mon for a 
Last month, the 
vestment, increased by 


annual dividends 


Curiously 
still 


convince the 


enough, 
has a long 
general 
Foremost's stature Except 
small out-of-the- 
areas where Foremost ha 
ating for 
prisingly little alongside Borden and 
Sealtest (National 
brand). Even 
Americans 


suming 


way 
;5 been oper 
years, its name means su! 

Dairy'’s famous 
some of the millions of 


who are currently con 


untold gallons of Foremost 
milk and ice cream scarcely realize it 

That this should be so owes to no 
lack of inclination on the part of one 
Paul Ernest Reimhold 


minded a dairyman as eve1 


as promotion- 
straddled 


tLeaders: National Dairy Products and 


Borden 
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a milk stool. The fact is, Reinhold has 
been expanding his dairy such 
faraway places that the work of pub- 
licizing Foremost’s name has lagged 
far behind 

Easing his 6’2” frame into a swivel 


into 


chair in his handsomely appointed of- 
fice, Reinhold was ready last month 
with an explanation, “When two dairy 
companies merge,” he said, “it’s a rel- 
atively simple job to consolidate bal- 


ance sheets, But in this business we 
have to be careful about tampering 
with a well-established name. A 


couple of years ago we merged with 
Golden State, the biggest dairy in 
California. Everybody out there knows 
the name 
it all 
put 


So we continue to plaster 
our milk containers, and 
‘Foremost’ in small print. We'll 
gradually make ‘Golden State’ smaller 


over! 


and smaller, ‘Foremost’ larger and 
larger. But we'll do it slowly.” 
Rampage. Most Wal! Streeters these 


days find the word “slowly” just about 
as out-of-place in Reinhold’s vocabu- 


lary as a Holstein bull in a milking 
barn. Commented one harassed se- 
curity analyst last week “He's been 


merging dairies so fast we can hardiy 
keep with As 


figure merger 


up him soon as we 


out what 


does to 
picture, he 
through with another to knock 


calculations into a cocked hat.” 


one 
Foremost's overall sales 
comes 
oul 

Among the recent bumper crop of 
business executives who seem to make 
merging a full-time job, Reinhold cer- 
tainly has few When World 
War U ended, Foremost was just an- 
other medium-sized outfit doing a $13- 
million the South. “We 
says Reinhold, “just a ripple in 
the milkpail.” Even as late as 1950, 


Foremost Dairies’ operations reached 


peers 


volume in 


were 


into only eight states—this despite the 


fact that Reinhold had quadrupled its 


LINE-UP TIME IN A MILKING BARN; 


the clover is greener 
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to over $48 million. It 
was then that Reinhold, a beefy 215- 


" 
annual! sales 


pounder, really began to shoulder his 
way into the national limelight 

In 1951 Reinhold picked up seven 
dairies. In succeeding years he aver- 
aged no less than a dozen such ac- 
quisitions a year, bringing dollars 


rolling into Foremost’s coffers from as 
far Minnesota 
Foremost 


Last 


away as year 
into California 
by $120-million (annual 
sales) Golden State Dairies, paid $7 


million 


spread out 


acquiring 


fo! 


Kansas City’s American 


Dairies and its burgeoning markets in 
Missouri, Kansas and Arkansas, and 
wound up the year with $247 million 
in sales, over $6 million in profits 
This year Reinhold has already picked 


up two more choice prizes: Philadel- 
phia Dairy Products and its $50-mil- 
lion business in milk and ice cream 
(Dolly Madison) along the Eastern 


Seaboard from New York to Virginia, 
Blue Moon Foods, a 
known cheese distributor 
ter subsidiary 
has a bis 
$y the time 


his breath,* 


and nationally 
with a but- 
Dairy) which 
New York City 
teinhold paused to catch 
Foremost had left fourth- 
place Beatrice Foods (1954 sales: $284 
behind, and gaining 
ground fast on second-place Borden 


(June 


name in 


million) far was 


Whether or not he will ever top 
Borden in size ($777 million sales last 
year) i out-and-out speculation 
“We're going to try like hell to do it,” 
says Reinhold But we're not after 
bigne alone. We just want to be the 
best dairy in the country. In fact, we 
already are. We're Foremost.” 

Fact & Fancy. Behind the white 
Georgian pillars of Foremost’s head 


quarter on Jacksonville's College 

*Much to Wall Street’s amazement, 
Foremost Dairies has not announced a 
new acquisition in four months 





in faraway places 
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PAUL REINHOLD: 


the cream is at the top 


Street one day last month, Reinhold’s 
long-time colleagues were frank to 
admit that “Mr. Paul” had built Fore- 
most up to its present stature almost 


single-handedly. “He has an amazing 


amount of energy for a man of 62,” 
said one. “Sometimes he runs us 


ragged. But that’s why Foremost has 
grown so big. The amazing thing ‘is 
that we've grown so big so fast 
Amazing it is, but a long way from 
being in the U.S. dairy 
While the giants of the busi- 
ness have nearly outrun all rivalry on 


impossible 


business 


a national scale, there are still 
25,000 with 
local milk-bottling operations in every 


some 


independent dairymen 


corner of the country. Any number 
of them, theoretically, would be suit- 
able for consolidation into a single 
nationwide company. Says one of 


Reinhold’s lieutenants much more ac- 
curately: “Reinhold managed it partly 
is a financial wizard and 
he knows the 
business as though it were the palm 
of his hand.” 


be cause he 


partly because dairy 


Reinhold’s driving ambition to suc- 
ceed in the business world was well- 
developed even as an 1l-year-old boy 


in sleepy Oakmont, Pa., where his 
father ran a small bakery. When his 
father added ice cream to his line of 


bread and pies, young Paul chopped 
of the Allegheny River to 
freeze it, delivered it by wheelbarrow 
For this 
was paid the unremarkable sum of $2 
a week, But this modest fortune was 


ice out 


to neighborhood stores he 


more than enough to spark interest in 
accumulating an even bigger one. One 
night he climbed up to his attic bed- 
room, grabbed a 
scrawled all over 

ing 
before 


and 
the walls and ceil- 
“I am going to be a millionaire 
50.” 

He made it easily 


pen il-stub 


I am 
even before he 
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FOREMOST’S HOME PLANT (JACKSONVILLE, FLA): 
also Bangkok, Karachi, Bombay and Cairo 


began the celebrated merger cam- 
paign which has carried him toward 
the top of the U.S. dairy heap. Why, 
then, this urge to break down fences 
and stampede into far-off fields? 
“Profits,” said Reinhold. “After all, 
profits are not evil unless you fail to 
use them wisely to better your com- 
pany.” 

Science Takes Over. Reinhold will 
tell you at the drop of a hat (he wears 
his own cocked rakishly over his left 
eye) that the recent string of mergers 
has benefited Foremost tremendous- 
ly. “In the long run,” he says, “it’s 
cheaper to operate a nationwide or- 
ganization. And safer, too. It’s cheaper, 
for instance to run a national ad- 
vertisement than a local one because 
you reach so many more people. And 
it's safer because you minimize the 
risk of a sales slump in any one area. 
A local dairy does not have that kind 
of security.” 

But best reason for 
merging all these dairies, as Reinhold 
sees it, is the sizable sums which can 
be turned back into research on new 
products. National Dairy and Borden 
have had big laboratory staffs for 
Foremost, quite understand- 
has only recently gone into 

research in a big way, now has a 70- 
_man staff operating a modern labora- 
tory in San Francisco 

This vital aspect of Foremost’s busi- 
ness was given impetus when Rein- 
hold made one of his shrewdest ac- 
quisitions—an ex-dairying 

(University of California) named 
Grover Turnbow, who had left the 
academic world to try his hand at 
organizing a flock of dairies on the 
West Coast. Snapped up by Foremost 
in 1951, Turnbow was promptly in- 
stalled as Foremost’s president. Under 
his guidance, Foremost scientists have 


perhaps the 


years; 


ably, 


professor 


Forses, aucust 15, 1955 


come up with several new milk prod- 
ucts, for some of which Reinhold has 
high hopes 

One of them, a fresh-tasting evap- 
orated milk sterilized by a fast new 
process which, Reinhold claims, leaves 
none of the boiled flavor so common 
in most evaporated milk, is now be- 
ing test-marketed in California. Rein- 
hold hopes soon to spread it into other 
areas, eventually market it on a na- 
tionwide basis 


“If our success so far 


in California is any indication,’ says 
he happily, “this is going to go over 
big.” 

No less a feather in Turnbow’s cap, 
but given chance 


considerably less 


of commercial success, is a canned 
fresh milk which Foremost 
selling to the Armed Forces. Because 
it sells for 2c more a quart than ordi- 
nary bottled milk and because daily 


fresh milk 


almost every 


has been 


supplies of readily 


section of 


are 
available in 
the country, its domestic appeal seems 
destined to remain limited 

Roving Eye. Not that domestic ap- 
peal, or lack of it, is the only yard- 
stick canny Paul Reinhold goes by 
Quite the contrary. He has long had 
a sharp eye on the huge and virtually 
untapped market for dairy products 
abroad, Asia.“ “In 
America is one cow for every 
explains he. “In the 
East the ratio is one to six hundred 
It’s a proven fact that everybody loves 
milk, so it’s just a case of making our 
surpluses available to the have-nots.” 

Reinhold has already gone a long 
way toward opening up the overseas 
market. Some years ago Foremost 
Scientists came up with a process of 
removing the water from milk, sepa- 


particularly in 
there 
six persons,” 


*Main overseas competition: huge Gen- 
eral Milk Co., jointly owned by Carna- 
tion Co. (65%) and Pet Milk (35%) 


rating the butterfat into a solid and 
drying the nonfat solids to a powdef. 
Both butterfat and nonfats could th 
be shipped without refrigeration to 
“recombining” plant purifi 
water is added to produce a fluid m 
exactly like the original 

An immediate hit with the Arn 
Forces (since dried ingredients 
to pack and ship), 
overseas subsidiary quickly built 


where 


easy Foremo 
recombining plants in Japan, one e 
in Hawaii, Okinawa and Guam. S 
then broken into 

overseas civilian market as well ¥ 
a plant in Hong Kong turning out 

000 quarts of milk 
26c a quart) and 15,000 gallons « 


Foremost has 


daily (to se 


cream. Other plants are schedul 
be built this year at Manila, S 
pore, Bangkok, Karachi, Bombay 
Said Rein 
“What better way to fight comm 
in the East than to fill empty sto 
with milk 
to man 

“We are 
If they eat, we can 


Cairo Chairman 
nism 
vachs 
the finest food ever } 
Add 


( rusaders 


1ioOwn 


President Turgfbow 
in business# suits 


sell them dairy 
products 
And, as Turnbow neglected t 
tion, if they enough, Fommost's 
profits would be pleasantly p ided 


toward 





men- 
buy 


a fact which goes a long way 


Foremost’s cor 





explaining plicated 


management structure: a fhairman 
anchored in Jacksonville 
shot of New York City’s fi 
trict and a president he 
in San 
peeled to the hungry Ongent 
Undivided Loyalty. A 


most has led the way 


hin ear 
ine ial dis 
Iquartered 
Francisco with a eather eve 
Fore- 


ito geog: aph - 


ough 





al sales gains, 
airies’ gross 


d prodigiously 


Beatrice 


A! oods 


National 
Dairy 
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ical areas never before entered by 


US. dairymen it has not, like its 
major competitors, diversified into 
nondairy products. “We're strictly 


cow-juice men,” says Reinhold. Fore- 
most thus cannot at present rely on 
such out-of-the-pasture profits as 
National Dairy makes on mayon- 
naise, salad dressings and meat prod- 
ucts, as Borden makes in mince meat, 
soy bean oil and glue, or even as 
Beatrice Foods collects from its string 
of cold-storage warehouses 

But neither has Foremost apparent- 
ly suffered from lack of this kind of 
diversification. Over the past five 
years it managed to ring up 
profit margins averaging 2.4%, slightly 
lower than Borden's 2.7% and Na- 
tional Dairy’s 2.8%, but comfortably 
higher than Beatrice Foods’ 1.9%. 
Says Reinhold: “As soon as we get 
these new acquisitions integrated the 
way we plan, we'll do as well as the 
best, maybe better.” 

Considering some of the “dogs-in- 
the-manger” Reinhold has had to 
pick up in his headlong rush for a 
national marketing pattern, Fore- 
most’s profits actually seem supris- 
ingly high. As Reinhold once ex- 
plained his merger theory: “If you 
can't afford to buy a thriving profit- 
able business, you buy a failing busi- 
ness and build it up.” In order to get 
a solid foothold in California, for 
Reinhold had to absorb 
Golden State, which was skimming 
off a thin 1.le on each dollar of sales, 
Blue Moon Foods was an even sor- 
rier performer, netting less than ‘ec 


has 


instance, 





[= 


FOREMOST CUSTOMER: 


who needs soy beans or glue? 


of each dollar taken in 

Tidying Up. The necessity of round- 
ing up an occasional poorly-run com- 
pany has never turned Reinhold away 
from areas he 
infiltrate sections of 
the U.S. which have shown the fastest 
population growth 
Foremost executive admiringly 


desperately wants to 


usually those 


Explains one 


“He 


buys them anyway. He can look over 


a dairy operation he has never seen 


before and in 15 minutes tell exactly 


what ought to be done to improve 


quality and still cut costs. It’s un- 
canny.” 
One such money-loser was El 





Dorado Oil Works, a California coco- 
nut oil producer Reinhold acquired 
early this year. Within a month El 
Dorado was showing a profit. “We set 
them up to make plastic containers 
for our ice cream and sherbet. Con- 
tainers we used to buy for $52 a 
thousand now cost us $18.” 

One other direct result of Rein- 
hold’s buying spree has been a some- 


what unkempt capital structure 
three cumulative preferred issues 
heading the common. Last month 


Reinhold began to tidy up, floated a 
new $20-million debenture issue to 
replace two of them, will convert the 
other to common stock by year end. 
Not that common stockholders have 
ever had to worry about preferred 
dividends cutting deeply into their 
payouts. Last month Reinhold also 
boosted the quarterly dividend rate 
on his common by a nickel to 25c, the 
second time he has increased it this 
year 
Guesswork. 
merger news 
these hot 


In Wall Street, where 
is as common as dust 
summer days, there is, 
nevertheless, considerable speculation 
where, and with what force, 
Reinhold will strike next.* But Rein- 
hold, now squarely in the limelight 
after years of obscurity, refuses to tip 
his hand. “There isn’t anything real 
hot right now,” he said, “but I'm not 
through yet by a long shot. I’m having 
a helluva lot of fun.” 


as to 


*A recent Canyon rumor that Fore- 
most was teaming up with $94-million 
(annual sales) Fairmont Foods proved to 
be a dud 








UTILITIES 








WATER-FRONT WOES 


What happens when an area needs a new power plant but 
none of the citizens wants it built in his community? 


Sournern Farrrietp County, (Conn. 
has become so built up since the war 
that the Connecticut Light and Power 
Company* is hard put to keep up 
with the demand for electricity. But 
when CLA&P decided to build a new 
plant, it ran head on into trouble. 
Electric power plants need water 
and the only cheap and sufficient 
water supply in southwestern Con- 
necticut is in Long Island Sound, But 
practically every inch of water front on 
Long Island Sound is taken up either 
by private homes or public beaches. 
First CL&P announced that it would 
build just Stamford. “No,” 
howled the “No indeed,” 
*Traded over-the-counter. Price range 


(1065): high, 20%: low, 19%. Dividend (1954) 
O4c. Indicated 1955 payout: 82« 


outside 
populace 
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TARNDP PHI ATION G 


agreed the zoning commission. Sadly 





CL&P’S KNAPP: 
no eyesore, but still no soap 













the company picked up its plans and 
moved its ideas a few miles away to 
Manresa Island, off Norwalk 

This time CL&P President Sherman 
R. Knapp had plans drawn for a plant 
which would surely be no eyesore 
and armed himself with figures which 
showed that, in the 10 years between 
1940 and 1950, electric sales in Con- 
necticut had jumped from 1.7 to 3.5 
billion kilowatt-hours and have been 
going ahead just as rapidly ever since 
This time the zoning commission gave 
CL&P a go-ahead signal. But the 
Norwalkers were not having any. 
They appealed to the State PUC 


Who will win eventually nobody 
knows. “But we will have to build 
somewhere,” says Knapp, “and if 


the people want the cheapest possible 
power, that is the place to produce it. 
If they won't let us put up the plant 
there, they will have to pay more 
for the power.” Last month other 
utility men, watching Knapp wrestle 
with his tricky public relations prob- 
lem, were wondering when they might 
be up against the same dilemma. 
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tion program (including the cultiva- 





CQLtGa Ake tes) 


CHEMICALS 


IN THE CHIPS 








Cashing in on the world demand for U.S. cellu- 
lose might seem like a snap. But Rayonier demon- 
strates that success in the field takes more than 
abundant natural resources and a waiting market. 


Wirn demoniacal efficiency in a Port 
Angeles, Wash. lumber mill last week, 
a new _ 1,750-horsepower machine 
swallowed a log 20 feet long and 36 
inches in diameter, ground it into 
thousands of tiny chips in a mere 15 
and for 
To watching outsiders it was a me- 


seconds stood ready more 
chanical feat; to the workmen stand- 
ing by it was just a routine part of 
the complicated process of chemical 
cookery by which Rayonier, Inc.* 


boiled billions of wooden chips into 


has 


the world’s biggest cellulose business 
(1954 net sales: $86.9 million). Today 
Rayonier (pronounced Ray-o-near) 
makes half of the American and 20° 
of the world output of chemical cellu- 
lose, the refined pulp gsed by manu- 
facturers of rayon, tires, cellophane 
and hundreds of other products. To 
keep its pre-eminence, last month 
Rayonier President Clyde B. Morgan 
completed negotiations for a $100,000, - 
000 loan to expand his seven plant 
operation, the biggest such program 
ever planned by a cellulose maker. 
As the world’s No. 1 producer, Ray- 
onier heads one of those lucky U.S 
industries that even has natural 
sources—in 
side 
dustry 


re- 
this case forests—on its 
Right now the U‘S. cellulose in- 

finds itself faced with two 
equally pleasant prospects: a stead- 


*Traded NYSE. Price range (1955): high 

7: low, 36%. Dividend (1954): Wc (ad- 
justed for 24, for | split). Indicated 1955 pay- 
out: $1.08 icker symbol: RNR 
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world-wide demand for 
outside North America 
a steadily diminishing supply of the 
wood needed to make it. Only North 
American wood reserves are adequate 


ily-growing 
cellulose and 


to meet the demand, and even those 
must be carefully replenished 
Enter Management But, as Ray- 


onier itself has good reason to know 
it takes a 
expand 


contest-minded, ready -to- 
management to 


the 


come out 


ahead in cellulose business, no 





RAYONIER’S 


“we've got to have money” 


MORGAN: 


LOGS INTO 





re } 
4 RAYONIER CELLULOSE MILI 


matter how great the supply of its re- 
sources or the demand for its products 
in mak 
But its 


always set as 


1S Rayonier vas the 
out ol 


pionee! 


ing cellulose wood 


management did not 


aggressive a pace as it might have as 


new use for cellulose were devel 
grew and 
the 


up closer and closer on 


oped. To be sure, Rayoniet 


profited jut ne entered 


field and dre 


wceomel 


Rayonier particularly in postwar 
boom yeal 
Partially as a result, the firm un- 


derwent a management shakeup in 


1951. Clyde Morgan, a precise New 
Englander with a bent for expansion 
who had resigned as a Rayonier vice 
president to help reorganize a smaller 
firm vas called back as president 
Withi kK months nh va id vith 
plans for a new plant, an expanded 
research progran an oversea pale 
[ ce j i idvert ng impaign 
tayo! t. He » worked hard 
to capitalize on Rayonie longtime 
reputat teed delivery ol 
cellulose j tit ind at a 
tead ict iarantee 1 in 
import ich big 
U.S ( ( i j Pont and 
manutacture n Eu nere ay 
Morgar play the 
market When bu food they 
charge vnateve the traf ill Dear 
We feel we owe it to our customers to 
keep a steady price 

Thi I p ticulal mp irtant to 
Europear ise! Scandinavia, the 
major Europear ipplier producing 
about a ich cellulose a it vood 
reserve permit, and cannot expand 


much fur long pull its 
of either 


S« an- 


certain 


tne 


customers cannot be 


the avaliabdiliit price ol 
dinavian cellulose 
To help guarantee 


Ray - 


retoresta 


Dollar Shortag 
both, Morgan 


f ‘ 


onier rOre 


nas expanded 


holdings ana 
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LABOR RELATIONS 





From a reporter's notebook 


“Isn't a fighter who goes into the 
ring against a two-fisted oppo- 
nent with one arm tied behind him 
asking for a licking?” 

If we had seen this question in 
Mr. Luce’s Sports Illustrated we'd 
have promptly answered “yes” and 
turned the page. But we read this 
sporty challenge in a recent issue 
of the Harvard Business Review 
So we read on 


“Yet this is just what manage- 
ment is doing in its battle with 
the unions to win employee sup- 


port for the American economic 
system as it has developed under 
free enterprise.” 

Seems that a couple of members 
of brass from Koppers Company 
Inc., Fred C. Foy and Robert Har- 
per got to reading some publica- 
tions put out by unions for rank 
and file audiences, Kept it up for 
five months in fact, so right off 
they should receive some public 
acclaim for living through some of 
the most inept and dullest writing 
in the whole arena of American 
letters. But apparently Messrs 
Harper and Foy weren't as bored as 
they were frightened. So they 
promptly put together an apoplec- 
tic piece for the HBR and in it 
issued a clarion call for all man- 
agement to take pen and stock- 
holders’ money in hand to answer 
the flood of anti-business charges 
which inundate the union news- 
papers and periodicals 

“We found,” say the authors, “40 
stories and editorials relating to the 
subject of taxes in four union pub- 
lications during a five month period 

backing liberals in Congress; 
union publications further attempted 
toembarrass Administration spokes- 
men by continuing to 
barrage of 
questions as 


print a 
searching 
another 
handout for corporations and a 
handful of individuals be justified.’ 
In contrast, the management publi- 
cations regularly reaching the 
same union members fail to pre- 
sent any point of view about what 
management good for 
America. For most part they are 
conspicuously silent on such sub- 
jects as the profit system or on key 
current issues before the legisla- 
tures. This conclusion is based on 
an intensive study of 700 company 
magazines published for employee 
consumption.” 

The latter remark merits an- 


mounting 
‘how can 


feels is 


other accolade 

for Harper and 

Foy for deeds 

beyond and 

above the call 

of duty For 

running neck a 

and neck with Lawrence Stessin 

union publications in the ennui 

derby are the bowlsful of unappe- 

tizing pap fed to employees by 

their companies’ house organs 
The concern that the brass from 

Koppers show for the attitudes of 

the American werker seems to be 

based on quantitative rather than 

qualitative evidence. It is abso- 

lutely true that the union press 


‘runneth over” with anti-business 
and anti-administration propagan- 


da. And it 


agement 


also a fact that man- 
communications media 
are doing a woeful job of counter- 
acting the charges leveled against 
the businessman. But where is this 
barrage in labor papers getting the 
unions? Is it effective? Are em- 
ployees believing what they read 
if read they do? These are legiti- 
mate questions to ask of any com- 
munications designed to 
influence attitudes. If unions are 
doing 


device 


such a bang-up job as Har- 
per and Foy staunchly maintain, 
how come unions 

e Are not making any signifi- 
cant progress in increasing their 
membership 

® Haven't swung any weight in 
amending the Taft-Hartley law to 
their liking 

e Can't seem to stop the “right- 
to-work laws 

¢ Haven't been able to elect a 
single Senator 

e Haven't put a dent in the pop- 
ularity of Ike or his program 

© Have been losing more repre- 
sentation elections ‘han they have 
been winning 

The answer is that union mes- 
sages have not been getting across 
to the workers. Employees are not 
harkening to the reams of stuff 
shot at them through the union 
press. As every garbage collector 
will tell you, the union newspaper 
goes into the ashcan faster than 
company material. At least the 
house organ contains gossipy tid- 
bits about people and jobs in the 
plant which is of perennial inter- 
est to workers. It seems that the 
union people are spending lots of 
money to talk to themselves 








tion program (including the cultiva- 
tion of seeds). As a result of his 
efforts, Rayonier now controls wood 
reserves covering an area larger than 
Rhode Island. To meet the fast grow- 
ing demand for cellulose itself (partic- 
ularly from foreign textile producers, 
because they can stretch their dollars 
three times as far by buying cellulose 
as they can by importing cotton or 
wool), Rayonier’s production has been 
growing as fast as its own stands of 
slash pine in the deep South. A new 
plant in Jesup, Ga., completed last 
year, added 20% to Rayonier’s over- 
all capacity. Purchase late last year 
of Alaska Pine & Cellulose Ltd., which 
owns forests and two plants in Brit- 
ish Columbia, added another 20%. 
Since his return to the company in 
1951, Morgan has spent more than 
$57,000,000 on expansion alone, in- 


PULP BATH: 
for common wood, uncommon demand 


creased Rayonier’s capacity from 416,- 
000 to 735,000 tons a year. Over the 
past ten years, Rayonier’s net (which 
has averaged about 15% of sales), has 
soared from $1,884,289 to $11,866,181. 
Dividends have kept pace. From ex- 
actly nothing during the first three 
postwar years, they have grown to 
70c last year (based on a 2% for 1 
stock split last month). 

Too Expensive. Morgan, however, is 
conservative in his dividend payout 
(35% of earnings last year), prefers 
to spend the bulk of Rayonier’s profits 
on expansion. “We've got to have 
money for growth and research,” says 
he, “and issuing more stock is just too 
expensive a way to get it.” Morgan is 
manifestly proud that the 25-year 
loan from Prudential last month was 
gotten on “much more economical” 
terms than equity financing would 
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have been. Not only are the terms 
“very favorable” (354% interest, no 
sinking fund payments for the first 10 
years), but he can deduct the cost of 
the loan from income taxes. More- 
over, it enables him to make further 
substantial savings by buying back 
all of Rayonier’s preferred stock and 
other debt paper, all of which call for 
higher interest payments than does 
the Prudential loan. In addition to re- 
financing these obligations, Morgan 
plans to use the balance of the loan 
to build a 100,000-ton-capacity plant 
in the Southeast and a second re- 
search center in the East. His imme- 
diate goal: a 900,000-ton capacity by 
1957. 

A Pound a Person. Beyond that, 
Morgan is banking on continued ex- 
pansion in the cellulose market for 
“many years” to come. While con- 
sumption of cellulose products in the 
U.S. today is 400 pounds per person 


FORBES YARDSTICKS 


RAYONIER INC. 
= 





179.1% 











GROWTH POWER 


Block bers show overage of 100 lergest U.S. mig. cor- 
porations. Shaded bers show (left) 5-year average return 
on stockholders’ equity, (right) S-yeer increase in equity 





Latest 12-MontTH RESULTS: return on 
equity, 17.8%; equity growth, 15.3% 


per year, he points out, in many other 
parts of the world it is only one pound 
per person. Says Morgan: “An in- 
consumption of just one 
pound per person abroad would make 
new markets for a million tons of 
cellulose a year.” As it is, Rayonier 
today exports more than a third of its 
output.” 

With first-half profits ($8.0 million) 
running about 30% ahead of last 
years and sales up 71.9% (to $70.3 
million), Rayonier’s growth urge is 
getting plenty of fulfillment. Says 
Morgan: “Our future is chock-a- 
block full of possibilities.” 


crease in 


*To publicize his interest in foreign 
markets and assure foreign customers 
that Rayonier can deliver the goods, Mor- 
gan likes to hold his board-of-directors 
meetings in Paris. Another result: 
“amazingly good attendance.” 
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CONSTRUCTION EQUIPMENT 





SHORT HONEYMOON 


Bob Stevenson had barely settled himself in the 
president’s chair at thriving Allis-Chalmers when 
he found himself beset with some tough problems. 


Rosert Suutt STEVENSON was execu- 
tive vice president of the $411-million 
Allis-Chalmers Manufacturing Co 
when President William A. Roberts 
died last April. Shortly afterwards, 
Stevenson, a 21-year Allis-Chalmers’ 
veteran, emerged as top man among 
several contenders, moved up to be- 
come boss of one of the U.S.’s most 
diversitied and 
facturers 
Headache. But last month, hardly 
settled in his new job, Bob Stevenson 
was finding out that tenancy of Allis- 
Chalmers’ executive suite was not all 
beer and skittles. Profit margins, that 
most sensitive of all fiscal barometers, 
had slipped in the first six months 
of 1955. The drop so far had been a 
slight one 
the sales 


successful manu- 


from roughly 11 cents on 

dollar to about ten cents 
But Wall Streeters, watch- 
ing from the sidelines, thought there 
might be worse to come 


this yea 


Said Stevenson, mincing few words 
“We are caught in a cost squeeze right 
in all 
the farm, electrical equipment, 
construction.” 

Detroit, meanwhile, 
Bob Stevenson an even tougher nut 
to crack. The United Auto Workers, 
which represents most of Allis-Chal- 
mers 34,000 
big demands, 


across the board the fields we 


serve 


had 


handed 


workers, was making 


based on the expen- 
sive wage package wangled from the 
auto companies. Allis-Chalmers, lack- 
ing General Motors’ fat profit margins 
and already hit by rising steel costs, 
could not easily afford to give in to 
all the union’s demands 

Allis-Chalmers’ troubles, however, 
were not obvious from a quick glance 
at sales figures. They rose to $268 mil- 
lion in the first half, $8 million better 
than the same period of 1954. But per 
share earnings dropped from $3.94 to 
$3.08 lower profit margins 
and a 600,000-share increase (to 3.9 
million) in the number of common 
shares outstanding because of a couple 
of recent ac quisitions and conversion 
of the old preferred stock. 

What Is It? “Allis-Chalmers,” a com- 
petitor once said, “is really two com- 
panies at least, maybe more.” About 
one fourth of its sales come from 
the manufacture of heavy electrical 
equipment in competition with giants 


reasons: 


*Traded NYSE. Price range (1955) 
B15; low, 70. Dividend (1954): $4 
1965 payout: #4 y 


high, 
Indicated 
Ticker symbol: AH 


1-°S STEVENSON; 
Detroit 


from 


a bitter pill 


like 


house 


General Electric and Westing 
Allis-Chalmers is the nation's 
third largest agricultural 
half its out 


It is also an important 


maker of 
equipment, sells nearly 
put to larme! 
f 


manufacturer of and 


fastest 


earth-moving 
construction equipment its 
growing busine 

This dive! 
Allis-Chalmers to ride relatively 
scathed through the storm 
buffeted 
But it has 
administrative 
Stevenson 
to okay 


pany into 


ification has enabled 
un- 
that have 
tractor 


make! in recent 


years ometimes made for 


confusion. One of Bob 
first presidential acts was 
realignment of the big com- 
ix major divisions (power, 
construction 
Buda 


and 


industrial and equip- 


ment, farm machinery diesel 


engines and plant design con- 


struction) in order to simplify ad- 


ministration of the sprawling indus- 
trial giant 

For all these 
says he is not 
the future 


the big firm 


problems, Stevenson 
much worried about 
Wall Streeters, recalling 
; past stability in notori- 
lines, were inclined to 


“With the pickup in 


says Stevenson 


ously unstable 

agree with him 
farm machinery,” “we 
could better last year’s sales volume 
of $492 million and might inch ove 
the half-billion mark we 


1952 and 1953.” 


reached in 






































































































































































































































































































































FOOD 


Wuen Charles G. Mortimer, General 
Food Corp." president since early 
1954 and, as such, “Mr. Big” of the 


U.5S.’s packaged food industry, stepped 
forth 
first 


recently to preside over his 
he had 
mild explaining to do. Earnings for 
the June were off to $1.75 a 
share from a record $1.88 in the pre- 
vious quarter despite a solid 13% rise 
But 1955 


annual meeting some 


quarter 


in sales 


earnings for fiscal 


(ended March 31) were the highest 
ever—some $5.29 a share. Mortimer 


explained that the first-quarter dip 
was due to increased advertising 

For most stockholders, this stepped- 
up expense for new products needed 
little defense. In the bitterly competi- 


tive 


pac kage food industry, 


success 
goes to the firm with the best and 
newest products and the best pro 
motion behind them. GF, particu- 
larly since the war, has been intro- 
ducing new products in a_ steady 
stream and promoting them to the 


hilt. In the past fiscal year alone the 


company has come out with a new 
flavor of Jell-O, a_ coffee-flavored 
instant Postum, frozen turkey pies, 


fish “bites” (nibble 


canned dog food 


sized fish sticks) 
“instant” cake mixes 


*Traded NYSE 
ne! low fis) 


Price range (1055): high 
Dividend (1954 $2 Indi 
Ticker symbol: GF 


” 
cated 1955 payout: $4 





GENERAL FOODS PROMOTION; 


MR. BIG’S PACKAGE 


Despite stiff rivalry and gyrating commod- 
ity prices, General Foods continues to set 
sales records. 
may drop for the first time in 23 years. 


But dollar sales this year 


ind a pa kaged salad dressing. Last 
year these and other postwar prod- 
ucts a inted for $237 million of 
GF’s $825 million in total sales which 
et a ne record for the 2Zad con- 
ecut ‘ eal 

Old Hand. Fifty-five-year-old Mor 
time who get relaxation breed- 
ing | ‘ and  Friesian-Holstein 
cattle n his farm near Port Jervis 
N.Y., } been a go-getting merchan- 
dising an all his business life. He 
landed at General Foods in 1928 after 
four ye in advertising, and climbed 
the GF executive ladder to its presi 
dency in 1954 

Mortime business philosophy is 
basical that of a merchandiser 
There are plenty of other companies 
which can make product just as 
good as oul he once said The 
one wa ve can stand ahead of the 
crowa j in marketing To Keep 


ahead, GF has steadily raised its 


advertising budget. In 1952, when ad 
vertising figures were first revealed 
GI is spending $43 million a year 
Thi uw has since grown to $54 
rr in fiseal 1953 and $62 million 


1955 ( iF 


expediture on 


rem ch Na risen too, reaching $5.8 
million last yea! A new research 
cents planned in Tarrytown, N.Y 


to take the place of the outgrown 


to stay ahead of the crowd 







































MERCHANDISER MORTIMER: 


it costs money 


Central Laboratories in Hoboken, N.J 

Despite these growing costs, GF's 
dividends have been steady, increas- 
ing with earnings to maintain a con- 
stant payout of about 55°. They 
have also been consistent, with an 
unbroken 33-year record 

Prices and Profits. GF’s size ($372.3- 
million assets) 


and entrenched posi- 


tion, however, do not automatically 
world’s No. 1 
GF had a tough time 


with its 


assure profits. As the 
coffee 


last yea! 


roaste! 
inventories. Green 
coffee prices shot way up because of 
an expected crop shortage, then shot 
down again just as suddenly because 
the shortage was not as bad as every- 
one feared and the public was balking 
at paying high retail prices. GF 
the situation by buying on a hand-to- 


Result: the 


made nor 


met 


mouth basis company 


neither lost money on cof- 


fee inventories. One thing the coffee- 
fluctuations did 


price produce: an 


increase in consumption of Maxwell 
House instant coffee 


This Mortimer 


year expects com- 
modity prices to work in his favor 
“It seems likely that we shall sell 


a larger physical volume of our pro- 
ducts than last ‘but 
because of drastic reductions in com- 


year,” he says 
modity prices reflected in our prices, 
we may end up with the same or even 
smaller dollar sales. But, I hope, with 
large 
final analysis, it is profits from sales 


earnings. Of course, in the 


rather than dollar sales figures which 


are of primary interest to us all.” 
Mortimer particularly has in mind 
coffee, which traditionally is marked 


up on a basis of pound 


instead of percentage of costs. Given 
price 
ture, GF coffee business could have a 


cents per! 


a favorable commodity struc- 


great effect on its earnings 
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BUYER O'NEIL & $25-MILLION SELLER HOWARD HUGHES: 
CHECK: it bought a prize... ... sold in the skies 


ENTERTAINMENT 


CRACK IN THE CURTAIN 


In a shrewd buy, General Teleradio burst the 
barrier that has kept Hollywood pictures off TV 
screens. But, equally important, General's new films 
may be the foundation of a big new TV network. 

















ALmost to a man, the major Holly- with the old films.t} Murmured weary 
wood studios have long refused to sell Tom O'Neil when it was all ove 

their backlog of old films to television, “He's a very clever man.” 

leaving TV men to struggle along with Hat Headache. As Wall Street saw 
British pictures, dull “B” films and it, O'Neil himself was an equally 
an occasional plum picked up from clever bargainer. For one thing, the 
independent producers. Last month films could well be used as the corner- 
however, Hollywood's celluloid cur- 

tain was cracked wide open by big, (RKO Pictures Corp., RKO Radio's for 

burly Thomas F. O'Neil, son of Gen- "*™ Parent was nol involved in the deal 


















eral Tire and Rubber’s* president 
William O’Neil, and boss of the com- 
pany’s General Teleradio subsidiary 
For $25 million, young (40) Tom 
O'Neil bought Howard Hughes’ RKO 
Radio Pictures, Inc. O’Neil, origina 
had wanted to buy only the film 
library for General’s chain of five 
wholly-owned TV stations. The ulti- 
mate dea! included RKO’s movie- 
making and distribution facilities as 
well as a complete 800-film library of 
such onetime box-office hits as Gunga 
Din, Citizen Kane, The Hunchback of 
Notre Dame, Lost Patrol and The In- 
former. 
















Before the agreement was signed, 
hard-dealing Howard Hughes had 
dickered steadily for six days and 
nights (including a spell in his Con- 
vair over Las Vegas) to make O'Neil 
buy the entire RKO operation along 












*Traded NYSE. Price range (1955): high 


1955 payout: $2. Ticker symbol: G 
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654,; low, 4534. Dividend (1954) $2. Indicated BATTLE SCENE FROM GUNGA DIN: 
Y 





stone of the independent TV station 
network Tom O'Neil has long wanted 
to build. B enting the films to in 


dependent TV stations, General could 


compete vill tal yaacked movies 
against the top attractions of the CBS 
and NBC networks without spending 
the hea cash required tor live show 


and expensive coaxial cable fees 


If O'Neil could make such a move 


it would be well-timed. The current 
rush of advertisers into TV has 
‘aused a shortage of network time 


O'Neil, however, was remaining close 


mouthed about any plans for forming 


such a network There's a questior 
he adds, “about how many of the pix 
tures can be used thi way Some ol 
the old films are dated. They include 
shots, for example, of funny-looking 
hats on the ladi Then there are 
legal difficulties ith some of them 

O'Neil, however, has shown a deft 
talent for working himself out of dif 
ficul tie After graduating from Holy 
Cross (cla ot 3/7) where he played 
end, he et to work to learn his 
fathe! tire Nusine kippered it 
Navy LST during the Va years 
Father Bill O'Neil, meanwhile, wa 
busy findir Vay to iron out the 
fluctuations in General Tire’s replac 
ment tire busine One way he did it 
was to buy New England's 25-station 
Yankee networ} 

Hits by wit Tom O'Neil took ovet 
the netyv \ lor the company alter 
the wa quick moved into TV He 
also expanded Ceneral 20 owned 
Mutual Nety kK, in 1950 paid $12 mil 
lion for the West Coast's Don Lee net 

or} of 45 adio tatior Hi next 
tep was t ain full control of Man 
hattar WOR and WOR-TYV, and the 
269-Mutual station network In 1952 
O'Neil formed General Teleradio as a 
holding company for General Tire’s 


iat 





for the television war new ammunition 












































































































































































































































































































































































































































entertainment 


$35 - million empire. 

Unable to bankroll such lavish 
shows as NBC and CBS presented, 
General Teleradio was forced to live 
by its wits. Hearing that the Bank of 
America owned 30 old pictures which 
it had foreclosed on, O'Neil snapped 
them up for an average of $40,000 
apiece. In a program billed as a “Mil- 
lion Dollar Movie,” Body and Soul, 
Arch of Triumph and their companion 
purchases drew such high response 
and ratings that O'Neil was able to 
rent them to other TV stations. In 
barely over a year, General's 30 old 
films have grossed no less than $2.1 
million, almost double their cost. “I 
hope to make money with RKO very 
quickly,” smiles Tom O'Neil, “because 
I'm a very nervous man.” 

O'Neil should have little trouble 
making money with RKO’s old films, 
since he believes it unlikely that any 
“flood will be coming 
from Hollywood's other studios to 
spoil the market. Some of the RKO 
films, moreover, will play in theaters 
their TV pre- 
Five of them have yet to see 
Of these, Jet 
Pilot and The Conqueror, star John 
Wayne, Moviedom's No 


draw 


of features” 


as re-issues before 
mieres 


the light of projection 


1 box office 
Before the sale, The Conqueror 
picture RKO had 
planned to release this year. It cost 
around $4 million, but is regarded as 
a sure-fire moneymaker 

Despite his interest in TV, however, 
O'Neil believe that the 
movies are dead, He plans to continue 
making films at RKO. “I'm virgin at 
this business,” he admits, “but I be- 
lieve that the film business can stand 
on its own feet.” 


was the biggest 


does not 


FLICKER FIGHT? 


Harpty had the ink dried on the 
General-RKO agreement (see above) 
when American Broadcasting-Para- 
mount Theatres’* ABC-TV network, 
fighting film with film, announced a 
picture pact of its own. Through a 
long-term contract with J. Arthur 
Rank, England's top movie-maker, 
ABC-TV snared no less than 35 top 
British features for television show- 
ing. A few of them: Great Expecta- 
tions, The Browning Version, Kind 
Hearts and Coronets, Odd Man Out 
and Tight Little Island. 

ABC-TV’'s vice president, John 
Mitchell, thinks so much of the films 
that he is planning to run them on 
Sunday evenings—in direct competi- 
tion with CBS's “spectaculars” and 
NBC's perennial Sunday punch, Ed 
Sullivan. 

*Traded NYSE. Price range (1955): high 


3345; low, 22‘. Dividend (1 ): $1 Indicated 
1 payout: $1. Ticker symbol: UPX 
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NATURAL GAS 








PIPELINES TO PLENTY 


Whatever the outcome of the current hassle over the 
price of natural gas, one thing is clear: for making nylon 
stockings or cooking dinner there’s nothing like it. 


Berore World War I, when coal was 
still king and petroleum just a lusty 
infant, oil know what to 
do with the natural gas that seeped 
out of their wells. So to get rid of it, 
they “flared” (i.e., burned) it 

Last waste product no 
longer gas was the 
sixth industry. As a 
of energy for industry and the Amer- 
ican home it has all but caught up 
with Nearly $15 billion has 
been invested in production facilities, 


men didn't 


month, a 
natural nation's 


largest source 


coal ° 


storage depots and pipelines to serve 
28 million Nearly a half 
million miles of natural gas pipelines 
today easily outdistance the railroads 
the nation’s longest 
system, 

Even by American standards at the 
mid-century, the growth has been 
prodigious. It has produced an indus- 
try so sure of itself that several in- 
dustry giants have mortgaged them- 
selves up to 80% of their total assets. 
have been the growth 
prospects that this unorthodox financ- 
ing has not caused so much as a raised 
eyebrow among bankers. 

Why? America, plunging into an era 
of expansion unparalleled in history, 
could not long afford to waste such 
valuable fuel—no matter how far the 
fields might be from the homes and 


customers 


as possessol of 


transportation 


So alluring 


*The four main sources of energy are: 
oil, 41%; coal, 30%; natural gas, 25%; 
water power, 4% 





factories that would use it. Natural 
gas is cheap, easy to hendle and 
plentiful. There is no John L. Lewis 
to help price supplies out of the mar- 
ket with wage demands. For both coal 
and fuel oil, natural gas provides 
hard-to-beat competition. Says 
analyst: “In many parts of the coun- 
try, and for many uses, natural gas 
has priced coal and oil right out of 
the fuel market.” Even in the 
regions of West Virginia, natural gas 
today is pushing coal as a home heat- 
ing fuel. 

From the first days of the industry, 
transportation was the main problem 
The great bulk of U.S. natural gas 
comes from oil-producing southwest- 
ern states like Texas and Louisiana 
Most of its consumers are thousands 
of miles away to the north. The prob- 
lem was ultimately solved by pipe- 


one 


coal 


lines, which carry the gas from the 
fields to fuel-distributing utilities 
across the country. Tennessee Gas 


Transmission, for example, pipes its 
gas all the way from the Rio Grande 
Valley to New England. To do so re- 
quires a gross property investment of 
three quarters of a billion dollars. 
Conflict. The natural gas industry 
thus consists of several segments 
whose interests dc not always coin- 
cide. The gas fields belong to oil com- 
panies, 4,000 independent producers 
and sometimes the pipeliners them- 
selves. Currently the natural gas pro- 


Forses, aucust 15, 1955 





Black bar: average of 100 top mfg. firms. 
Colored bars: S-yr. average return on 
equity. Figures above bars are for latest 
reported 12-month period. 





EARNING POWER 
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ducers are trying to push through 
Congress a bill to free them from 
Federal price control at the well head 
Present prices, natural gas producers 
say, do not give them a fair profit in 
view of the risks involved. Says one 
outspoken advocate of price decon- 
trol: “Without a fair profit incentive 
to discover new gas fields, our hun- 
dreds of thousands of miles of pipe- 
lines may end up carrying orange 
juice.” 

Some of the distributors, however, 
take a different view. Says John E 
Heyke, president of Brooklyn Union 
Gas: “The producers will automati- 
cally increase the value of their gas- 
producing real estate by 
dollars 


billions of 
without providing any 
further service or incurring any addi- 
tional costs.” 

Whatever the merits of price-fixing, 
some big producers, such as Phillips 
Petroleum, have finding 
own uses for their natural gas 


thei: 


Phil- 


been 


lips has been one of the leaders in 
turning gas into synthetic 
ammonia for fertilizer and other uses 
Reynolds Metals fuels one of its big 
smelters with natural gas 
Near New big American 
Cyanamid produces acrylonitrile from 
natural new $50-million 


natural 


low-cost 
Orleans, 


gas at its 
Fortier plant 
Results. Profits in the industry (see 
yardsticks) stacked up relatively well 
against the Forses industrial index 
Five of the 14 natural gas companies 
in the yardstick group have bettered 
the 100 company industrial average 
in growth power, and four have out- 
shone it in This is 


curious 


earning 
the 
current 


power 
one of 
the industrial 
scene, For on their farflung pipelines, 
the companies are limited by federal 
regulation thei: 
Yet return has exceeded 
this limit in every case. 


actually most 


anomalies of 


to a 6% return on 


investment 


The explanation lies in the unusual 





Black bar: average of 100 top mfg. firms. 
Colored bars: S-yr. increase in equity. 
Figures above bers are for latest report- 


ed 12-month period. 


financial structure of the natural gas 
Take, for 


ce Ga 


companies example, giant 
Ten 


kholders have an equity 


Tennes Transmission Co 
nessee’s stox 
of about $135 million in the business 
Against thi a funded debt of 
$468 million and $90 million in 
ferred Or take Transcontinental 
Pipe Line Co, Its 
$53 million in it 
Transcontinental is 80° financed by 
debt and preferred stock 
the standards of the debt 
industry uch 
but it worries few 
For on the 
setup puts a premium on borrowing 
Besides, who can question the 
ingly boundle growth 
the industry? 

Said one 
month. “A 
tion 


tands 
pre 
tock 
Gas stockholders 
have an equity ol 
Even by 
heavy utility 
ratios are unusually 
high natural gas 


men thing 


present tax 
seem 


prospects of 


last 
have a situa 
100,000 homeowners 


gas heat 


natural gas man 
long as Wwe 
where some 
in Chicago 


mat kets? 


are waiting for 


alone, why worry about 
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BUILDING MATERIALS 








MECHANIZED TILE-MAKING 


PROFITABLE CAUTION 


In these days of constant expansion, should 
small companies grow bigger? Answers Malcolm 
Schweiker, the tile industry's No. I money- 
maker: only when stockholders get the benefits. 


WHiLe 
out making news in recent years with 
expansion, 


most businessmen have been 
merger and more 
Malcolm A. Schweiker, boss with 
his brother and right-hand man, Roy 
of American Encaustic Tiling Co., 
back in the 


has long felt that 


expan- 
sion 


ha remained shade 
Schweiker “There 
is no point in expanding merely for 
the sake of bigness, unless the stock- 
holders benefit by it. We are not in- 
terested in becoming the biggest tile 
maker—only the most profitable one 
Sch- 


admirably in 


Judged by industry figures 


weiker has succeeded 


his aim. Among the U.S.'’s 35 majo: 


tile makers, American Encausti 
ranks third in sales, but it makes 
more money than any of the rest, 
including bigger rival U.S. Ceramic, 
which last year sold nearly twice as 
much tile as American Encausti 


Averaging an operating profit of 30° 


and a net of Il* on sales, almost 


twice as much as his competitors 
Schweiker has cautiously kept his out- 
thus 
market 
ups and downs. He usually has at least 
a f-uremonth backlog of orders to fill 
so that 
the firms in its industry, or for 
that any total 


yearly income can be accurately pre- 


put behind the current demand 


remained safe from sudden 


American Encaustic is one of 


few 
whose 


matter other, 


*Traded NYSE Price range (1955): high 
15's: low, 12% Dividend (1954 70« Indi 
cated 1955 payout: 7c. Ticker symbol: AET 






dicted merely by multiplying its first 
quarter figures by four. Its 3,500 
stockholders rely 
upon a steady dividend yield of 5% 


have thus come to 


2% higher than the average for the 
industry. But even in today’s bull 
market, American Encaustic’s com 
mon has sold for no more than nine 


times earnings 
Renaissance. It was to perform just 
this sort of stabilizing job that Sch- 


Recon- 
took 
nagement of Encaustic during 


the 
Cor poration 


weilker, at the 


structior 


request ol 
k inance 
ove! 
Encaustic 


the depression. American 


was the U.S.’s oldest name in tile, and 


beginning to show its age. So much 


so that it could not pay off a $250,000 


debt to the RFC 

Schweiker pooled his own small 
firm, Franklin Tile, with American 
Encaustic, keeping its older name but 


none of its passive policies. Instead 
he began operating Encaustic in the 
same energetic way that he and his 
brother Roy had built up their own 
little firm from its start in a rural 


Pennsylvania shed. Innovations in tile 


manufacture came in rapid-fire suc- 
cessior Schweiker introduced the 
single fire’ method of baking both 
tile and finish simultaneously, rather 
than two separate operations. Re- 
sult: a cost saving of 8 to 10%. He 
developed the industry's most effec- 


tive way of preventing shrinkage 








Permanence. Since 1948, when he of- 


ficially merged Franklin Tile into 
American Encaustic, Schweiker has 
unobtrusively doubled the firm's 


share of the tile market to one-tenth, 
and increased its net profits from 
$363,000 to just under $1 million 
Using such slogans as “Tile pays its 
way in maintenance savings 
and “Floor tile costs no more than 
a good broadloom rug,” Schweiker has 
hammered home what he considers 
to be tile’s main selling points: its 
permanence and the speed and econ- 
omy with which it can be cleaned and 
maintained. 

As a result, Schweiker has helped 
take tile out of the bathroom and into 
the living room, as well as into hos- 
pitals, restaurants and factories. Even 
if the housing boom deflates, he be- 


alone” 


lieves that tile’s other markets will 
produce a continued growth for the 
industry. Sure of this, last month 
Schweiker announced plans to ex- 


Encaustic’s 
25% by early next year 

This new expansion plan, however, 
does that Schweiker 
changed his old ideas on bigness; it 
will be financed strictly out of earn- 
ings “the 
of shares we would have to 
sell to get new money for the 
chinery needed for large scale ex- 
would dilute our stock so 
much that stockholders wouldn't get 
any benefit. There would just be more 
people to divide the profits.” He is 
equally wary of private loan financ- 
ing, for fear that it would place En- 
caustic’s debt out of relation to its net 
worth. “We have a market for 25% 
more tile than we're making, and afte: 
we get that into production, we'll take 
another look.” 


pand American capacity 


not 


mean has 


‘In our industry,” says he 
number 


ma- 


pansion 





MALCOLM SCHWEIKER: 
profits come first 
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WALL STREET 


CONSERVATIVE SPECULATOR 


Gerald Loeb, probably the most quoted man on Wall 
Street, poses an intriguing paradox. “Speculation,” he 
tells investors, “‘is the safest way to care for your dollars.” 





Wuen Gerald Martin Loeb, now a 
senior partner of Wall Street's big 
famed E. F. Hutton & Co., 
his architectural ambitions and landed 
his first brokerage house job in 1920, 
he was frank to admit that he scarcely 
knew the difference between a stock 
bond A 


Franciscan, he 


abandoned 


and a serious, young San 
was so fascinated by 
his new job that he devoted 16 hours 
a day to it. Quickly tabbed a comer, 
he was soon manager of Hutton’s San 
Francisco department. At 
22, Loeb writing 
newspapers explaining the mysteries 
“What caused the 
decline in Liberty Bonds?’’*) 


statistical 
was articles for 


of finance (sample 


Publicity. Gerald Loeb, at 56, a mil- 
lionaire and a familiar name in the 
high places of Wall Street, has been 
explaining to people about stocks and 
bonds ever since. His controversial 
book, The Battle for Investment Sur- 
vival, has sold some 22,000 copies. His 
talk with financial 
journalists has made him probably the 
most quoted man on Wall Street 

Loeb’s flair for quiet publicity has 
brought him a lot of business. It is 
not, however, the only attribute that 
has kept him in the public eye. For 
more than 20 years from his old- 
fashioned office in the heart of Man- 
hattan’s district, Loeb has 
been tilting vigorously against some of 
Wall Street's most sacred windmills. 
His unorthodox advice has made him 
The Street’s favorite iconoclast. Sam- 
ple Loebisms: 

e “The investment goal must be a 
speculative one, for only there 
safety Investing solely fo 
come’ is out of the question.” 

© “Diversification is 


willingness to 


financial 


lies 
‘n- 


undesirable 
One or two, or at most three or 
securities should be bought.” 

e “I favor doing one’s major fore- 
casting from the tape The mea- 
sure of what stock to buy and how 
much to buy is market action 


four 


False Prophet? These views, con- 
stantly reiterated in Loeb’s articulate 
style, have brought 
actions from more orthodox Wall 
Streeters. “Loeb,” said one well- 
known investment adviser, “is purely 
a speculator. He sits in his office and 
doesn’t take his eye off the ticker 


anguished re- 


*Inflation, which 
curities unattractive 


made fixed-income se- 
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balance 
Said 


been 


Basic statistics and 
sheets interest him much 
“Gerald Loeb 
fabulously successful as a tape reader, 
but if the ordinary tried to 
follow his methods, it 
would be 1929 all over again.’ 
that 
views are rather strong meat for most 
investors. Take, for example, his atti- 
tude toward 


tape 
less , 
another has 
investo! 
speculative 
Loeb’s 


There is no question 


diversification: the 


CERALD LOEB: 
what does the tape say? 
one’s 


spreading of nest egg 


in different 


among 


several securities indus- 


tries. To most investment counselors 
diversification is almost an article of 
faith. Not so for Gerald Loeb. He 
believes that in many cases diversifi 
little better 


for avoiding a decision 


cation is than an excuse 

Loeb also maintains, to the scandal 
of orthodox Wall Street opinion, that 
buy a stock 


an investor should neve 


simply for dividends Long-term 
growth, says he, is “a snare and de 
the only valid 


buying a stock is the firm 


lusion.” In Loeb’s view 
excuse tor 
conviction that it will rise at least 50% 
within a year or 80 

Conservative? But Loeb, for all the 


heresy ot his views, vehemently 
such advice leads invest- 


He firmly 


investors 


denies that 
ors onto thin ice 
that 
fool § 


think in terms of 


believes 
kind of 
they 
buying good stock: 
them Says 


most live in a 


paradise, especially when 


and forgetting about 


Loeb My 
lull people 

Loeb is no speculator in one sense 
He does not 
priced cat-and-dog type speculation 
“It is bette: he 


erage investor to pay a 


method does not tend to 


into false security 


normally favor low- 


says, “for the av- 
premium for 
good stocks than to get into doubtiul 
Loeb 
market 


this 


speculations preters active, 


listed stocks leaders where 


ever possibl In respect, he is 


more conservative than many critics 


By speculation he means buying 
stocks only they 
ior a major move At 
doubt—-he advises a seat 


Probably the hard 


when appear ripe 


other times 
or when in 
on the sidelines. { 
est thing for an to do, ) 

As hi well 
Speculator Loeb has little of the old 
time 


investor 
friends are aware 


slam-bang market plunger 
about hin he is in no re 
latter-day Jess« 

Drew. He eithe! 


lives quietl in hi 


spects a 
Daniel 
drinks nor smokes 
Waldorf Astoria 
100 wooded acres 


Connecticut ‘l am,” 


Livermore ol 


apartment or on his 
in Redding 
conservative to be a 
couldn t 
or on horses if I 


sighs he too 


plunge I gamble at cards 


wanted to. | am after 


safety and have always paid the price 


for satety 
Paradox. Is talk of safety 


sistent with the 


incon 
other preachings of 
this modern oracle of security specu 
lation? For Loeb there is no 

He believes 


trom 


contra 


diction imply that there 


is no escape speculation in the 


twentieth century Even money in 


the bank says he is a 


trend of the 


speculation 
against the purchasing 
power o! the dolla In an addres 


to a group ot banker! Loeb recently 
chided then 
minded of mone iost in 
it the mone the have 
lost b ‘ eing the market 


Loeb s% that 


People are being re 
1929. but we 


never hear ado 


merei advi ‘ 
his client © make a planned, intelli 
gent peculation Ihe 

look for in dive 
D Keeping reserves 


‘ He ai 4) 
thdrawi 


recotiti 
from 
ding and 
Loeb 
techniqu 
nt Loeb 


of pt ol 


at peopl 

Loeb likes to 
point it ajor | all in the alue 
approa an ineryv ‘ nre vd 
1929 
value 
1930 


invest caped 


debacle enticed Db 


approac! I nin too eari 


Axiom one point on which 


Loeb ‘ ereti He subscribes 



























































































































































































































































































































































































































































































































PLUNGER LIVERMORE; 


other days, other ways 


wholeheartedly to that hoary old 
Wall Street adage: take your losses 
and let your profits run. Loeb thinks 


a speculator can be wrong more times 
still 
well ahead by following this rule in- 


than he is right and come out 


telligently. Says an associate admir- 


ingly I have seen Loeb take a loss 


without batting an eye 


But whether the Loeb approach to 


investing is essentially conservative 


or super-speculative, one thing is 


sure about it. It requires a knowing 


eye to decipher the hidden meaning 


of the little numbers and symbols 
hammered out ceaselessly on the 
ticker tape. By his admirers and de- 


tractors alike Gerald Loeb is regarded 
as one of the last expert tape readers 


in an era when economists and statis- 


ticlans seem to be taking over on 
Wall Street Loeb believes that his 
interest in statistics and news devel- 


must be con- 
sidered in the light of the action of 
him the 


opments and even “tips’ 


the tape. For 


price action 
itself is usually the final arbiter. “You 
could he firmly believes, “make 


money reading the tape even in a 


vacuum.’ 

Loeb first to 
that tape reading is a difficult, intui- 
tive art. And what of the investor who 
Most Wall Street- 
ers maintain thet at this point Loeb’s 
full circle. So, they 
investor is 


himself is the admit 


lack’s Loeb’s flair? 


arguments come 


maintain, the average 


better off to leave tape reading to the 


professionals and invest his money 


for income and long-pull growth. But 


for all this, even Loeb’s severest 
critics will concede one point 
whether you agree or disagree with 
him, Gerald Loeb is one of Wall 


Street's most intelligent antidotes to 
stereotyped thinking 
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DRUGS 





MIRACLE TWINS 






In the drug industry, where today’s triumph is 
often tomorrow’s letdown, little Schering Corp. 





Wuen F: 
the Gi pharmaceutical 
Scherin, the Alien Prop- 
erty Custodian in 1942, he 
little of the job 


the next te 


ancis Cabell Brown took over 
rman-owned 
Corp." for 
thought so 
that for 


years hé left his iamily 


prospects 


in Georgetown, D. C. and commuted 
on weekends from the companys 
Bloomfield, N. J. offices. Only three 
years belore, when the parent com- 
pan Schering, A.G. of Berlin, had 
offered to sell its U.S. offspring fo1 
just $1.3 million, there had been no 
take! 

Miracle Profits. By last month 
Scheri: (assets: $18 million) was 
an unw ted orphan no longer. Sold 
three ago to public stockholders, 
Schering produced an earnings report 
for the first half of 1955 which its big 
competitors might well have envied 
Given a boost by a promising new 
arthrit drug, Schering’s sales had 
almost doubled to $18.4 million. Net 
earnings were up 220% to $2.1 mil- 


lion, a figure well in excess of the 


$1.6 million earned in all of 1954 

In the hotly competitive drug in- 
dustry thi vas no mean feat, and 
Fran § B own had done it by steal- 
ing a big march on such rival giants 
as Merck and Charles Pfizer. “Our 


arthritis 
Meticortelone,” 


two new hormone drugs for 


Meticorten and said 


Brown proudly, “have accounted for 
most of our 1955 gain.”” Merck, Pfizer 
and Upjohn did not get similar 
arthritic drugs onto the market until 


June. Thus 


corten in 


Schering, out with Meti- 


February and Meticortelone 


in May, had a clear field of several 
months with important new products 
Both drugs have been given the green 
light | Washington's Food and Drug 
Administration as possessing pain- 
relieving properties for rheumatic 
diseas« and, in more potent form, 


asthma, without the side effects in- 


herent in earlier cortisone treatments 


Researcher Brown, however, is 
acutely aware of how ephemeral prof- 
its can sometimes be in the drug busi- 
ness. A leader in the 


mone field, Schering has felt the pinch 


longtime hor- 
in recent years as price cutting whit- 
tled Brown 
says he will not soon forget what hap- 


down its profit margins 


pened to cortisone, the price of which 


has dropped from $250 per gram to 

*Traded NYSE. Price range (1955 
31%; low, 22. Dividend (1954) : 50x 
1955 payout: S0c. Ticker symbol 


high 
Indicated 
SRG 





has stolen a big march over the competition. 





less than $5 since 1946. “There is some 
doubt,” says he, “how profitable corti- 


sone is to some producers at these 
prices 

As for his head start with the 
“meti” drugs, Brown is pleased but 


realistic: “Some new and better prod- 
ucts may be developed over the next 
“On the 


hand, the ‘meti’ drugs may become as 


few years,” says he 


othe! 


widely used and long-lived as as- 
pirin.” 
When ex-attorney Brown moved 


into Schering 13 years first 


task was to set up a research program 


ago, his 


to replace the old German 


sources 


Since then Schering has plowed back 


around 10% of sales into research, a 
percentage far above the industry's 
average Last year the company 


brought out eight new de- 
veloped in its laboratories, and so far 
this introduced the two 
meti” drugs. “While we believe,” says 
Brown 


product: 


yea! has 
“that the ‘meti’ drugs have a 
we are still looking to our 
laboratories for future products with 


big future 


In this business 
you just can’t stand still.” 


wide profit margins 









DRUGMAN BROWN: 
you can’t stand still 


Forses, aucust 15, 1955 









CHEMICALS 





MONSANTO’S FORMULA 


At first glance it looked like an unlikely move. But Monsanto 
was only repeating an old stratagem when it agreed to merge 
last month with Lion Oil—for higher profits in chemicals. 


A.most since the day it first started 
making saccharin in 1901, St 
Monsanto Chemical Co." 
pushing steadily ahead mainly by two 
methods. It expanded what it already 
had or bought established companies 


Louis’ 


has been 


whose operations and products tied in 
with its own. Last month President 
Charles A. Thomas applied Mon- 
santo’s time-tested formula in one of 
the most logical mergers of this merg- 
er-minded In St. Louis he an- 
nounced that Monsanto was exchang- 
ing $201.9 million worth of its stock 
to merge with profitable little Lion 
Oil Company 

Lion fitted perfectly into the for- 
mula that has made $385-million (as- 
sets) Monsanto the industry's sixth 
largest company. Along with produc- 
ing, refining and marketing oil, 
Arkansas-based Lion is a 
producer of 


era. 


low-cost 
nitrogenous chemicals 
(ammonia and its derivatives) which 
are sold in chemical and agricultural 
markets. Monsanto, on the other 
hand, is a big user of ammonia, blend- 
ing it with phosphorus to make solid 
and liquid fertilizers 
Even Lion’s undeveloped oil leases 
in 15 states fit equally well into the 
Monsanto equation. “Other than fuel 
and power,” Thomas comments, “more 


concentrated 


*Traded NYSE. Price range (1955) iigh 
52%; low, 4034. Dividend (1954): 83c, Indi- 
cated 1955 payout: $1 plus 2% stock. Ticker 


symbol: MTC 


MONSANTO’S THOMAS: 
he worked an equation 


Forses, aucust 15, 1955 


than half 
are products 


materials 
can be or 


Monsanto’s raw 
which 


produced from petroleum fractions or 


are 


natural gas.” 

A-Bomb Chemical. Research-minded 
Charles Allen Thomas, 55, 
delving into similar 
opportunities 


has been 
money-making 
since he 

president of Monsanto in 1951 
running thei 
tory, Thomas partner Carroll 
Hochwalt Monsanto (in 
1936) and joined the company. Dur- 
ing World War II Thomas led the re- 


search without which, as Major Gen- 


became 
After 


labora- 


eve! 
own research 
and 


sold out to 


eral Leslie Groves once described it, 
“the atomic bomb could not have been 
made.” 

Late in 1951 Thomas and Hochwalt 
dropped an intended atom bomb on 
the chemical industry, but one that 
proved something of a dud. Their re- 
search came up with Krilium, a “mir- 
acle” conditioner Monsanto 
promptly jumped feet first into the 
consumer business. 
jarring thud. Rivals beat it to market 
with similar products and gardeners 
used Krilium improperly or expected 
too much of it. 


soil 


It landed with a 


Merely producing basic chemicals, 
however, brings steady but thin profit 
margins. Such a placid existence did 
not suit Thomas. Hardly a year later, 
Monsanto was knocking on the con- 
sumer’s door again. This time it was 
selling all, a suds-less detergent it 
had developed. Although the move 
pitted Monsanto against such experi- 
enced salesmen as Procter and 
Gamble, Lever Brothers and Colgate, 
the chemical company outsmarted the 
opposition at its own game. Shrewdly, 
it sold all through washing-machine 
makers. Their endorsements brought 
its combined phosphate and detergent 
sales to $86 million in 1954 alone 


Despite which lifted 
sales $2 1953's, Mon- 
santo’s pre-tax profit margin last year 
was down to 12.4‘, a sharp drop from 
the 145% of 1953 and the 15.5% of 
1952. One big reason was Chemstrand 
Corp., which Monsanto owns jointly 
with American Viscose. Chemstrand’s 
Decatur, Ala., plant was supposed to 
turn out 30 million pounds a year of 
Acrilan, a wool-like fiber. Production 
difficulties, however, ran Chemstrand 
into a $17.5-million deficit by the end 


soap 


this boost, 


million over 


LION FERTILIZER BAGGCER: 


over supply was no worry 


of 1954. Also 


santos drop in profit 


Mon- 
heavy y 


contributing to 
were 
all and a re- 


marketing expense for 


organization program that was in the 


midst of tightening n 
trols 
cession uddenly hit last veal 


Back on the Track 


santo ha 


anagement con- 


when the general business re- 


Mon 


winning 


Thi yeal 
returned to its 
half sales ran 22.3 
last yea! 


pre-tax 


ways. First ove! 


More 


the same period ol 


importantly, the profit 
gin re turned to 15.5 as net jumped 
from 72c a share to $1.02. Part of the 
boost came from Chemstrand, which 
turned the profits corner late last yea 
and is making increasingly more 


By the 
should 


money as production picks up 


end of this year Chemstrand 
wipe out its deficit completely 

till higher Thomas 
Edgar Monsanto 
joined with Germany's 
to make 
July 15) 


considered to have 


To raise profit 
and Chairman 
Queeny have 
Farbenfabriken Bayer socy - 


anates (Forpes which are 


one of the best 
growth potentials of all the plastics 
Monsanto's big British 
the other hand, is concentrating on 
enlarging it hare of the 205,000 tons 
of detergent that went down the 
English drain last year. It i 
$28 
years to boost 
than 50% 
Consumers & Capacity. In the US 
on Wall Street would be sur- 


prised if Monsanto went even deeper 


subsidiary, on 


spending 


some million over the next five 


its capacity by no less 


nobody 


search 


definite 


into consumer selling in its 
for profits ‘We 


policy on 


have no 
products,” re- 
Robert R. Cole, 


vice president 


consumer 
marks soft 
Monsanto 


“But, to a certain extent 


spoken 
executive 
we do seem 
to be tending in that direction.” 


The Lion merger may speed up the 


29 





trend, Lion's raw material chemicals 
mesh right in with Monsanto's pro- 
duction of insecticides, herbicides and 
other chemicals to a degree of almost 
scientific precision. Anhydrous am- 
fertilizer 


such a 


monia made for 


howeve! 
good that 
farm machinery’s 
Deere and Company to Electric Bond 
and Share, a big investment company, 
has gotten into the act 3y 1957, 
in fact, the U.S. will face a surplus of 
450,000 more than the 
nation produced in all of 1941 

Lion, going it alone, would have had 
tough sledding against such competi- 
tion, Its New Orleans plant, for ex 
ample, is placed in an area that is 
notorious for oversupply and soft 
prices, It does little good to ship am- 
monia to profitable 


plants are 


has become thing 


everybody from 


tons entire 


more markets 


however, since 


it virtually 


making 
everywhere. Monsanto 
took care of that 
fact in its merger formula. “We're not 
worried about oversupply,” says Cole 
“Lion is selling 80% of its products on 
long-term contracts, and we here at 
Monsanto can easily take care of the 
remaining 20% 


characteristically 





UTILITIES 


LEARNING 


TO WALK 


first 
Commercial electricity is al- 
ready going to customers of 
Niagara Mohawk Power Co. 


The 


atomic-generated 


One afternoon last month Chairman 
Lewis Strauss of the Atomic Energy 
Commission threw a giant copper 
switch that sent the first atomic-pro- 
duced electric power flowing over the 
lines of Niagara Mohawk Power Com- 
pany.” The power came from a 10,000 
kilowatt generator run by the same 
kind of atomic reactor as that to be in 
stalled in the Navy's second atomic 
submarine, the Sea Wolf 

Since Niagara Mohawk has 3,133,000 
kilowatt generating capacity of its 
own, the 10,000 kilowatts coming from 
the atomic reactor would be a drop in 
the bucket even if it ran to capacity 
which it will not. Plans call for the 
generator to run only at 5° or 6% 
of capacity. However, 


industry en- 


gineers expect to learn a lot about 


managing an honest-to-goodness 


“commercial” by ob- 


atomic reactor 


serving this one in action 
*Traded NYSE 


36',: low, 
cated 1955 
iM IK 


Price range 
Dividend (1954) 
payout $1.60 


(1965) 
$1.60 
Ticker 


high 
Indi 
symbol 
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RAILROADS 





ROADBLOCK CLEARED 


i fter one misplay, Western Maryland's William 
Grotz engineered an end-around dazzler that 
brought cheering stockholders to their feet. 


Arthur Grotz climbed 
of little Western Mary- 
in 1952, the line had 
ch investment appeal as 
Trolley 
Maryland was 
847 miles of 
to West 


was-——-to a de 


trip Toonervill 
Western 

ney on its 

it of Baltimore 
coalfields. It 
But equally 


enviable wa its 


and far less 
shabby dividend 
Common stockholders had not 


received a 


long 


recora 


single payout since the 
line wa 
Best 


quickly 


reorganized in 1917 
Laid Plans. President 
found out that it 


Grotz 
was easier 


WM’'S GROTZ: 


anxiety in the waiting line 


by far to make hi 
efficient through complete dieseliza- 
tion than to 


railroad even more 
awaken investment in- 
terest, thus shore up its finances. In 
this respect he was up against an al- 
roadblock in the 
form of a cumulative preferred issue 
which had floated almost 
earlier. For almost 20 
it had lain fallow, piling up more than 
$20 million in arrears. Before divi- 


uld filter down to holders of 


most impregnable 


been four 


decads years 


dends co 
the Mar 


to mentior ts 


yland’s second preferred, not 
long-deprived common 
back 


made ge 0d 


these 
to be 


shareholders payments 


would have But for 
ded NYSE Price range (1955): high 
, Dividend (1054 none. Indi- 

t: none. Ticker symbol: WM 


less than $5 million 
that 
Grotz saw 


with 
capital 


a company 
in working seemed a 


virtual 


impossibility only 


one remedy: a complete reorganiza- 
tion of WM’s « apital structure 

But for a slight miscalculation, Grotz 
might have accomplished it easily. In 
fact the & Ohio Railroad 


owner of more than 94° of the cumu- 
lative preferred 


Baltimore 


agreed to surrender 
its shares for less burdensome second 
preferred and common stock. The In- 
terstate Commerce 
But a few 


squawked 


also 
stock- 
enough to 
The court 
reorganization on the 
grounds that the Maryland was not 
only financially that the 
continuing to ac- 


Commission 
agreed 
holders loud 


diag the issue into court 


minority 


ruled out 


sound, but 
arrears were not 
himself 
freely admitted, slipped up. Ever since 
he took office he had paying 
cumulative preferred dividends as 
But that very 


cumulate. Grotz had, as he 


been 
they came due action 
cooked the goose 

Breakthrough. Blocked here, Grotz 
engineered a dazzling end-around 
play last month which promised to 
break Western Maryland into the 
clear once and for all. First he asked 
common stockholders to 
tional shares of 


buy addi- 
stock (one 


for each six shares now owned). Then, 


common 


with these proceeds, supplemented by 
a $6-million bank Grotz an- 
nounced that he would buy up the 
entire lot of cumulative 
stock by year’s end 
through,” he 
can 


loan, 


preferred 
“When this goes 
confidently, “we 
paying dividends on the 
second preferred immediately e 

But what about the Mary’s common 
stockholders? What could they ex- 
pect? “They'll just have to wait,” said 
Grotz, “until we pay off our bank 
loan two years from now. Unless, of 
than 
expected in the meantime.” How good 
earnings would 


said 
start 


course, our earnings are better 
have to be, Grotz 
But anxious 
common shareholders noted that the 
newly efficient littlk Western Mary- 
land Railway had increased its rev- 
enues 6.5% in this year’s first six 
months to $22.4 million, its profits no 
less than 27.6% to $3.4 million. The 


long wait is getting shorter 


was reluctant to say 


'By last year Grotz had increased WM's 
working capital to $12 million—still not 
enough to clear up preferred arrears 


Forves, aucust 15, 1955 





HOME APPLIANCES 


FOUR-WAY GET-TOGETHER 


Commonplace as mergers have become, Wall Street was 
impressed last month when three big appliance makers 
and a retail giant got together in a $130-million deal. 





In a year when have to be 
super-size to attract more than pass- 
ing attention, the U.S 
dustry came up with one last month 
that grabbed more than its share of 
financial headlines. It three- 
meld tying Whirlpool 
largest maker of home laundry 
equipment, Seeger Refrigerator Co., 
and two appliance divisions of the 
giant Radio Corporation of America 
To add to the newsworthiness, $1.5- 
billion Sears, Roebuck was sitting in 
on the deal as a big stockholder in 
both Whirlpool and Seeger 

The Motives There were, Wall 
Streeters quickly observed, some more 
than ordinarily 
the deal 
acquire a 


mergers 


appliance in- 


was a 
way together 


Corp 


intriguing aspects to 
RCA has long planned to 
full line of household ap- 
pliances to supplement its own _kitch- 
and air conditioners, had 
been shopping around for an outside 
company or two. But the pundits had 
not been prepared for the way it was 
finally accomplished in a four-way 
deal that left RCA and Sears, Roebuck 
together owning just 40°, of the stock 
in a new $130-million Whirlpool- 
Seeger Corp. The puzzle: what was 
Sears doing in such a setup and why 
had RCA settled for only a one-fifth 
interest in the new company’? 

Some 


Saw a 


en ranges 


financial 
hidden 


men 
motive 


thought they 
behind the 


RCAS FOLSOM: 
they wanted 
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SEEGER’S SEEGER: 


an assured market 


Had RCA 
its TV sets in the more than 
700 Sears’ stores under a Sears private 
label, a juicy plum for any manu- 
facturer in a highly competitive busi- 
RCA President Frank M. Fol- 
som was quick to quash this rumor 
“OQur company, had to make 
a stipulation with the Department of 
Justice that we 


merge! made a side deal 


to put 


ness? 
said he 


had no intention of 


label TV 


radio manufacture before ou 


getting into private and 


ares 
ment with Whirlpool and Seege: 
“What we do 


what we 


have,” he said, “is 
have wanted for three years 
a top line of home appliances made by 
industry that will 
competitive position 
Westinghouse, GE, Philco 
full-line and TV 
ers 

Who Gains What? Sea: 
But industry 
twofold 
pany 1) continuance of a 
financial interest in Whirlpool-Seeger, 
Sears will be heard at the 
board meetings of its suppliers of re- 
2) Sears 
likely get the benefit of a lowe 


cost tor it 


leaders give us a 


strong against 
and othe 


radio manutactur- 


executives 


were silent competitors 


benefit for the 
through 


Saw a com- 


voice 


frigerators and washers will 


unit 
home appliances through 
production of the 
pany. For 


greater new com- 


Whirlpool and Seeger the 
point of the 
Said 


merger was 
evident Whirlpool’s 
Elisha Gray I] We 


ers a 


even more 
president, 
deal- 
complete appliances 
Thanks to Seeger and RCA, we 
have just that.” Added Seeger’s Wal 
ter Seeger, “We have been known in 
the industry as a private brand manu- 
facturer 


must offer 
line of 


now 


of refrigerators and freezers 


for S« had a strong 


we have 
desire 0 lave our own name on oul 
products 


otne! ad 


broaden our base An- 
ap tre new company 
WHI aiso | i line up a heavy 
arsenal for ; F out sault on the 
Durgeont lon washer market 
With the market for wash 


about 


only 
that for 
filled 


home 


aturated and 
than 10 


potential fo! the 


automatic driers less 


rt hairyee Se evers 
retrigeratol moreovel 
1 entirel 


through 


int ipped con 


sumer market RCA dealet 


outlets 
Trademarks Sears rrobably 


and put it 


will | 


continue to buy own 


name ol! ipproximately $150-million 


W hit lpool made 


washe1 ind arye! 


worth of Kenmore 


and Seeger-made 
and 1 
Thus the new firm will be assu 


a ! I oul 


Coldspot elrigerators eezers 
ed of 
dation on which to build 
ales 
with RCA and the 
on the hand, should 
sales of Whirlpool-Seeger's 
products. Radio Corp. is 
RCA Estat 


air conditioners a 


an expanded base The tieup 
help of its name 
othe: boost the 
own brand 
bringing it 
and RCA 
valuable 


into the 


kitchen range 
well as its 
outlet 


wholesale appliance 
new combine It has 


link its nam« 


agreed to 


RCA-Whirl 


also 
in a new 
pool’ trademark 
The merge 
Il, pre 


pany f US a 


crowed 


Elisha Gray 


ident-to » of the new 


com 
solid basis for sound 


future growth It 


also gave him a 


appliance men are well aware, top 


noten dist 
tail and 


bution 
RCA wholesale outlets, a 
network that well 
less well-connected 


green with envy 


through Sears re 
might 


com 
petitor 


ai\g 


we 


ee, 


~ 


WHIRLPOOL'’S GRAY 
and a full 


line 
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DIVERSIFICATION, BUT... 


New sideline products notwithstanding, ACF’s capri- 
cious business has often tended to resemble a ride on a 
roller coaster, This year it happens to be on the upgrade. 


Unti. recently, ACF Industries, Inc.* 
has been mainly concerned with mak- 
ing equipment for 
portation, Yet its curve has 
looked more than anything else like 
the up-and-down flight pattern of a 
local-stop helicopter. Reflecting the 
highly ordering of new 
by the industry, ACF’s ups 
and downs make the high road to suc- 
C@CSS “i 


horizontal trans- 


sales 


erratic cars 


railroad 


How 
seen from its freight 


long and labored one 


labore d « an be 


*Traded N‘ (1955) 
60%; low, 46% Dividend (1954 $4 
cated 1955 payout 4. Ticker symbol 


Price range high 
Indi- 


ACF 


car sales, which in one notable in- 
stance (1949 to 1951) fell from 27,253 
to 8,827 in But ACF’s 
chief officer, 61-year-old 
Chairman Charles J. Hardy, Jr., is 
used to such ups and downs 
effect: “Even 
make profits 


only two years 


executive 


and 
when 
and if 
looks bad 
you ought to see what it would look 
like if we still 100% dependent 
on railroads for our 
Thanks to Hardy 
s thoroughly di 


that his father 


calmly says in 
were dow! we 
you think this sales chart 
were 
business 7 

ACF has become 
versified a company 
who built it into a big 


~ WHAT SECRET POWER 
DID THEY POSSESS? 


Why were these men great? 


How does anyon: 


man or woman achieve 


greatness? Is it not by mastery of the powers 


within oursel ve 


Know the mysterious world within you! Attune 


yourself to the wisdon 


inner power of yourt 


of the ages! Grasp the 
ind! Learn the secrets of a 


full and pe aceful lif 


Benjamin Franklin, state 
Isaac Newton, dis 
Francis Bacot 


tion 


man and inventor 
overer of the Law of Gravita- 


' hilosoy her and scientist 


... like many other learned and great men and 


women .. 


the Rosicrucians 
of mail annually to all 


wer Re ] if} The 
(NOT a religion ors 


existence for centuri 


Rosicrucians 


nization ) have been in 


loday, he adquarters of 


seven million pieces 


| irts of the world 


Tbe ROSICRUCIANS 


San Jose 





Write foryour FREE 
copy of "The Mas- 
tery of Life” — 
TODAY. No ob- 
ligation. A non- 
profit organiza. 
tion, Address 
Scribe NZ 


(AMORC) S.A. 


California, t 
SEND THIS COUPON 


The Mastery 


se my ta 








railroad equipment maker second only 
to Pullman, would scarcely recognize 
it. In 1949 Hardy and ACF climbed 
aboard the bandwagon by 
forming a nuclear energy division, 
which now fills Atomic Energy Com- 
mission orders in two plants. In 1953 
Hardy bought the Avion Instrument 
Corp., which 


atomic 


turns out secret elec- 


tronic products for the Government 
Last year he bought the W-K-M Co., 
a leading maker of high-pressure steel 
formed an Electronics 


valves, and 


Division, which is now readying a 


and TV 


which Hardy believes may well “rev- 


component for radio sets 
olutionize” the industry. In addition, 
ACF’s older (1922) Carter Division 
is a major supplier of carburetors, fuel 
pumps and oil filters to the automo- 
bile industry, and the Shippers’ Car 


ACF CARBUILDING SHOP: 
second to Pullman 


Line Corp., acquired in 1926, profit- 
ably leases 15,000 tank cars and cov- 
ered hopper cars to U. S. industry 

Lack of Orders. But despite such di- 
versification, ACF’s sales until recent- 
ly have been sliding down, not up 
In fiscal 1954 they fell 4.6%, 
fiscal 1955, 22%. For in trying to re- 
duce ACF’s dependence 
Hardy found himself 
to rely on unpredictable 
source of income: the U.S. Govern- 
ment. In fiscal 1954 (ended April 30), 
ACF’s Government 
counted for 45° 
1955, a combined 
Government and 
sales 22% 

But by last month, Hardy had some 
encouraging news for ACF’s stock- 
holders. Even after the 22% drop in 
sales, ACF still made a net profit of 
$6.9 million for fiscal 1955, down only 
12% from fiscal 1954. Still more en- 
couraging is the fact that an esti- 


and in 
upon rail- 
roads forced 


another 


contracts ac- 
of its total sales. In 
fiscal decline in 


railroad orders cut 
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mated 40,000 cars will be ordered by | 
the railroads this year to replace | 
worn-out equipment. Hardy expects 
to cash in fully on this boom. In fact, 
he already has. During June and July 
alone, ACF booked $50,000,000 worth 
of orders for railroad cars. Over the 
longer run, Hardy also expects great 
things from ACF’s famous light- 
weight, low-slung “Talgo” passenger 
train, being built for the New Haven 
and Rock Island railroads, and from 
the growing market for “piggyback” 
flatcars used in hauling truck trailers 

Somewhat vaguely, but manifestly 
encouraging, Hardy had this to say 
to his shareholders: “We believe we 
are on solid ground by keeping in 
step with the advancing technologies 
of electronics and nuclear energy, 
[and] we are looking toward increas- 
ing our production of both new and 
old peace-time products.” 


METAL FABRICATORS 


PROMISE 
FULFILLED 


Fred Belz has kept a couple 
of promises he made last 
year to stockholders of 
$2.7-million Walworth Co. 





In his annual report issued last De- 
cember, just one month after he be- 
came president of the 113-year-old 
valve-making Walworth Company,’ 
Fred W. Belz promised stockholders 
he would put an end to the three- 
year toboggan ride that had dropped 
Walworth’s net profits from $2.4 mil- 
lion in 1951 to a $660,000 deficit in 
1954. Last month Fred Belz delivered 
the first instalment on his promise 
he reported Walworth had earned 
$934,118 in the first six months of 1955 
against a slim $27,193 last year 

Said Belz modestly: “There is noth- 
ing sensational here. We were able to 
start shaving costs and are trying for 
better inventory control. We have 
been pushing sales more vigorously 
These are the things that are ex- 
pected of management.” Expected 
perhaps, but not always made good 
so promptly 

Then Fred Belz did something else 
that stockholders like to expect from 
management. He declared a 20 cent a 
share quarterly dividend for Wal- 
worth’s 11,000 stockholders, the first 
in more than a year. 





*Traded NYSE. Price range (1955) 
14%; low, 734. Dividend (1 ): None 
cated 1955 payout: 80c. Ticker symbo! 


high 
Indi- 
ww 
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lemember “Sunday bests”? Families 
today, of course, don't make such distine- 
tions. Even work-a-day clothes are readily 
restored by modern dry cleaning processes 
to sparkling “Sunday newness”. A synthetic 


dry cleaning solvent does it! 


Stauffer perchlorethylene, the modern 


dry cleaning solvent, is produced at the 


STAUFFER 


Stauffer 


he 


SUNBAY 


look... 
all week long 


because of 


tauffer 


micals 


large new petrochemicals plant, one of 38 
Stauffer plants coast to coast. “Pere” gives 
clothes that Sunday look all week long, 
just as 50 other Stauffer chemicals daily 


serve industry, agriculture, and you! 


Stauffer Chemical Company, 380 
Madison Avenue, New York 17, N. Y.; 


Sales Offices in Principal Cities. 


CHEMICALS 





This announcement ts neither an offer to sell nor a 


solicitation of an offer to buy these securities, 


The offer is made only by the Prospectus 


250,000 Shares 


Scudder Fund of Canada Ltd. 


Common Shares 


(par value $1.00 per share) 


Price $43.92 per Share* 


Price for single transactions of leas 
shares. Prices are ealed down for single 
actions involving greater numbers of 


Copies of the Prospectus may be obtained in any 


than 1,000 


trane 


tate only 


from such of the several Underwriters, including the under 


signed, as may lawfully 


LEHMAN 


Auguet 3, 1955 


offer the securities in such 


State 


BROTHERS 




















$35,000,000 


Container 
Corporation 
of America 


3.30% Sinking Fund Debentures 
due July 1, 1980 





Due July 1, 1980 


Price 100% and accrued interest 


Kidder, Peabody & Co. 


The First Boston Corporation A. G. Becker & Co. Blyth & Co., Inc. 


Incorporated 


Eastman, Dillon & Co. Glore, Forgan & Co. Goldman, Sachs & Co. 


Harriman Ripley & Co. Lehman Brothers Merrill Lynch, Pierce, Fenner & Beane 


Incorporated 


Stone & Webster Securities Corporation Union Securities Corporation White, Weld & Co. 


July 27, 1955. 




















1949 1950 1951 1952 1953 1954 41F MAM SI AS ON D 


THE FORBES INDEX 
Solid line is computed monthly, gives equal weight to five factors 
How much ore we prod g? (FRB prod index) 
2. How mony people ore working? (B15 non-agricultural em- 
ployment) 
3. How intensively are we working? (BLS average weekly hours 
in monvfacture) 
4. Are people spending or saving? (FRB department store soles) 
5. How much money is circulating? (FRB bank debits, 141 key 
centers) 
Factors 4 ond 5 ore adjusted for value of the dollar (1947-49 = 
100), fectors 1, 4 and 5 for seasonal veriation 
Dotted line is on 8-day estimate based on tentative figures for five 
components, oll of which ore subject to loter revision * 











*Final figures for the five components (1947-49 


June ('54) July Aug. 
124.0 124.0 
109.4 109.8 
98.7 99.5 
107.7 108.0 
150.0 148.3 


100) 


Sept. 
124.0 
110.9 

99.5 
103.5 
144.2 


Jan. ('55) 
131.0 
109.4 
100.8 
114.2 
149.4 


Dec. 
130.0 
113.3 
101.8 
111.9 
150.0 


Nov. Feb. 


133.0 
110.9 
101.3 
108.4 
150.0 


Mar. 
135.0 
111.6 
102.0 
109.3 
150.0 


April 
136.0 
111.8 
100.8 
115.3 
150.0 


May 
138.0 
112.6 
102.0 
113.3 
150.0 


June 
139.0 
112.8 
102.0 
112.3 
150.0 


Production 
Employment 
Hours 

Soles 


Bank Debits 





“moderate restraint” rather than ac- 


THE MARKET 


OUTLOOK 





Tuus 


far, 


summer! 


1955 


bull 


market has really pleased no one 


All that glitters may not be gold 


who recognize the 
fact that wide 


by SIDNEY B. LURIE 


tive deflation 


and 


VA 


credit 


the tightening of FHA 


terms, 


the 


caution to banks on consumer 


all come 
indirect 
to take 


monetary 


under 


the heading of 


restrictions 
the 


bloom 


off 


it i 
the I 


measures than it i 


words of 


loans 

mild, 
easier 
ose” by 
to stim- 


except perhaps those who chart the 
Dow Industrial Average. This be- 
cause the seemingly spirited advance 
has been confined to a relative hand- 
ful of with the market as a 
whole comparatively indifferent to a 
flood-tide of excellent 
dividend news. 

Even those who find comfort in the 
averages are disconcerted by the facts 
that: (a) The early July highs were 
indecisively, and only temporarily, 
bettered late in the month, after 
which, (b) The usual concomitant of 
an aggressive buying interest was 
conspicuous by its absence. Converse- 
ly, however, the limited extent of 
average-wise weakness—the failure 
of individual corrections to breed gen- 
eral liquidation—has not given the 
pessimists a supporting thesis. Those 


issues 


earnings and 


Forses, aucust 15, 1955 


swings are the 
“price” that has to 
be paid for the 
going level of 
stock 


must recognize the 


prices also 
fact that rolling readjustments tend 
to keep the market healthy 

Basically 


indecisiveness 


this beneath-the-surface 
the fact that 
there are a number of important un- 
the outlook to which the 
buying public is subcon- 
sciously awaiting the answer 


reflects 


knowns in 
security 


For example, our monetary author- 
ities are faced with the dual problem 
of supplying sufficient credit to meet 
industry's seasonally expanding needs 

without, however, encouraging a 
further expansion in consumer credit 


To date, the policy seems to be one of 


Which 


element 


ulate a new advance points 


up an unknown How far 
will the keep the 
credit inflation potential in hand—at 
what will the tide be irrevo« 

ably turned? And a large part of the 
1954-55 business upswing rest 
fact that the 


couraged to 


authorities go to 
point 
on the 


been en 
debt 


nation ha 


assume more than 


evel before in 


Similarly 
bond prices 


history 


the decline in high grade 
to a point where tax-free 
bond yields now are seriously com- 


yields highlights the 
rising interest 
tock 
fact, the 
yields 


today I 


peting with stock 
fact that the 
is an indirect 
Matter of 
corporate 
stock 
it has been at 


1920's when 


rate trend 


price deterrent 
pread between 


bond and common 
than 
the late 


speculative 


returns maller 


any time 


the 


since 


feve 








* 6 Stocks for INCOME 

* 6 Stocks for CAPITAL GAIN 

* 6 Stocks for GROWTH 

* 2 Low-Priced BARGAINS 

* 50 Stocks to SWITCH 

* 1955 Budget for Family Income 


* Confidential Babson Bulletin 
-— discussing Candidates for 
Dividend Increases. 


Experienced Advice 
This Special Report is based 
on Babson’s continuing research 
and 60-year experience which 
have guarded investors’ incomes 
and capital through 56 Booms, 6 





Babson Advises Switches 


to Undervalued Stocks 
Lists High Risks and Good Buys 


Get Babson’s timely Special Report Today! 
opportunity to grasp available profits and avoid future losses. This 
Special Report includes such valuable information as: 


It will give you the 


Panics, 10 Administrations and 
2 World Wars, So, this Report 
is worth many times the $1.00 
charge for printing and mailing. 


Bonus for Promptness 

Why risk losing gains and 
missing profits? Order our Spe- 
cial Report now! If you reply at 
once, you also get, without extra 
cost, a discussion of AN ES.- 
TABLISHED COMPANY 
WHOSE STOCK IS VERY 
REASONABLY PRICED AND 
WHICH HAS NEW GROWTH 
POTENTIAL, 
Send $1 with this ad today. 
Write: 


BABSON'S REPORTS Dept. F-37, Wellestey Hills 62, Mass. 











CONTINENTAL 
Cc CAN COMPANY, inc. 


A regular quarterly dividend of seventy- 
ve cents (764) per share on the com- 
mon stock of this Company has been 
declared payable Beptember 15, 1955, te 
stockholders of record at the close of 
business August 26, 1056 


LOREN R. DODGON, Secretary 


CONTINENTAL 
CAN COMPANY, inc. 


A regular quarterly dividend of ninety- 
three and three-quarter cents (6.93%) 

r share on the $3.75 cumulative pre- 
erred stock of this Company has been 
declared payable October 1. 1955, wo 
stockholders of record at the close of 
business September 15, 19565 


LOREN BR. DODGON, Secretary 











Capital Gains 


Can Be Yours 


In the Over-the-Counter Market 


Yes, among the thousands of stocks traded in the over-the-counter 
market there are situations that offer tremendous potentials for 
those alert investors who are aware of the factors that spell future 


growth. 


As specialists we don’t like to go overboard in our evaluation 
of any given security—we prefer to be conservative. 
issue in particular appeals to us as outstanding—one we feel 


may bring you capital gains. 


Information on this stock is available free and with- 


out obligation. 


Just fill in and mail the coupon below. 


McGrath Securities 


70 Wall Street, N. Y. 5, 


ATION 
N. Y¥. © WH 40175 


Please send me information on growth stock 


Nome 
Address 
City 


Telephone 


But one 








made equity ownership temporarily 
and fallaciously more attractive than 
debt ownership. Moreover, common 
stock yields today are lower than pre- 
ferred stock yields—also for the first 
time since the late 1920's. Granted 
that dividends are increasing—that 
stocks are bought for capital gains 
that the institutional investor does not 
pay an income tax on dividends—the 
fact remains that the yield considera- 
tion has reached at least a suspiciously 
dangerous point 

The relationship of stock prices to 
book statistical 
cause for concern in that the spread 


values is another 
between the two now is reminiscent 
of that which prevailed prior to past 
important downswings. True, there is 
a rationale for this particular 
stick 


stocks on a price-times-earnings basis 


yard- 
and the market is not valuing 


as liberally as it did at past turning 
points. Moreover, the speculative aban- 
don—the 
low-priced stocks—so 
of 1946, 1937 or 
lacking today 


indiscriminate interest in 
characteristic 
1929 is noticeably 
But there is good rea- 
son to believe that the obvious ex- 
cesses of the past will not be repeated 
again. For one thing, the professional- 
ization of the stock market via insti- 
tutional demand means a sounder ap- 
proach to the ever-present problem 
of pricing 


securities. Secondly, the 


security buying public as such has 
been educated to the point where it is 
well aware of past mistakes. All of 
which means that the “top” of this 
New Era bull market probably will be 
established under a different set of 
circumstances than those that existed 
at past turning points 

Meanwhile, as if to compound the 
problem, there is some question 
whether 1956 will be as good a busi- 
ness year as 1955. The evidence is 
suspicious rather than positive—but 
1955 
is a fait accompli at going levels. For 
example, while the Geneva Confer- 
ence was a successfu. step to a world- 


it merits consideration now, for 


wide rapprochement, it remains to be 
seen when, and whether, a 
trade revival will 
Further, if credit—a major 
the 1955 
come by, it 


world- 
follow. 


factor in 


wide 
boom—will be harder to 
remains to be seen 
whether the Federal Reserve will be 
the bull in the china shop. Also, the 
business outlook itself is somewhat on 
the “iffy” side—witness the prospect 
that automobile production will be 
less than this year’s unexpectedly 
high level. Startling new colors al- 
ready have had their impact on con- 
sumer demand—and most of the 1956 
models will be face-lifted rather than 
newly styled to catch the public eye. 
Lastly, Congress’ disappointing failure 
to enact a new highway bill removes 
(CONTINUED ON PAGE 47) 
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NOW —SWITCH STOCKS TOO HIGH 
INTO GROWERS NOW TOO LOW 


The experience of half a century has 'S 5 bw the 
proved that knowing what to buy and our growth 
when to buy and sell is the secret of P ™ Bee \Thinking 
quick fortune-building. It is far better 
to know the time to sell to the false 
optimists and the time to buy from the 


must agree 
that fortunes re | it from emall funds 
only throu whted zing, not 
through d raif on A lew poor se ler 
tions destroy the iins of years. Funds 
were greatly ! ed when our clients 
bought « eorganization bond that 
doubled eventy and sold to 


buy an yl to even that went 
That is why thousands of investors are : through 


reading our weekly “Stock Market Ap j discoverie ‘ recommending will 
praisements” we formerly syndicated 4 : double 


misguided pessimists than it is to be 
familiar with market theories 

Years of conspicuous success for clients 
has built us pre-eminent recognition for 
our fortune-building growth discoveries 


incement research 


current low price many times 
nationally on financial pages under the a ae The 


heading, “ROYSTONE SAYS.” 
Our newspaper followers found out 
that discovering and recommending funda 


only ire fortune-building is done 
through such fund enhancement research 
That alone will offset the rising cost of 
§ living. Fortune-building requirements call 
mental growth values is the basic factor S for at least a fifty per cent fund gain 
each vear Instead, the great majority of 


investors see their ish iiue hrink 
tact with our recommendations Recently 


This de mand from everywhere for our 


in fortune building service No wonder 
Wall Street is so anxious to keep in con 


we ag commended a spe 


cial growth ion \ had studied a 
reliable guidance in selecting special 


growth values forced us to publish our 
comments in inexpensive weekly analyti- ten and much gre growth is expected 
cal guidance bulletins W. H. ROYSTONE It shoul \ , dividend on 
lo buy and hold low price long term INVESTMENT ANAI YST we recom 
growth situations before the pul lic recog from devoting many years building fortunes I f } ‘ ! 
nizes their potential values largely elimi eee lar nitions "Gentine oaiae oon é nt the and its 
nates the hazards of speculation. Now, ent free to his personal clients with his ‘ f hardly d. We 
thanks to the discovery made while evalu- ‘ay oe wee PAVERS OBS Trees 
ating fundamental psychological factors 
found in the Roystone Heavy Industry 
formula, we follow the fundamentals that make for profits. Cur only to yearly 
rently we anticipate a long bull market in natural commodity 
growth stocks. We are exploring the feld to uncover the issues P 
that show the greatest fortune-building potentials Read what the Press Service that 
Without such preparation for fortune-building, the average in syndicated his “Comments” said: 
vestor never has a profit chance. Instead of building up a fortune 
in a few years, he sees his funds shrink. Unfortunately, investors “What ‘Roystone says re é i best in Wall 
and traders are equally victims of popular sentiment. They buy Street from the small spec nent trust 
when they should sell and sell when they should buy. To protect “One thing is certain yate " wk market 
clients against these errors, we developed our 27 Safety Rules for With a truly remarkable reco ! , ! lhe writin 
Investors and Traders this service he has foresee 
We build on growth, not petty profits. One may not go broke Followers all over Ame 
taking quick profits but certainly one never gets rich. We select reliable long-term market 
growth values in their infancy. Holding low price, long-term Wall Street technicians 
growth situations that are independent of adverse conditions, We earnestly believe the 
makes all the difference between failure and fortune-building vestment and busine 
Naturally, knowing the long trend turning points is essential only from factually ay pt 
to the investor. Knowing a “bull market” from a “bear market” in the light of political and so 
is one guarantee of security. At the end of the Korean War this there is small hope for the indi , 
was almost the only service to see a long rising market ahead independence. Remember, there are 
Waiting and watching for such promt opportunities has built 
most of ‘the large fortunes made in Wall Street, It would require THE HUNDREDS OF LETTERS OF GRATITUDE AND PRAISE 
luke from longstanding cliente how inoue bles” S8* FROM OUR THOUSANDS OF HAPPY CLIENTS LIVING 
There are thousands of emaller investors intelligently accumu ALL OVER AMERICA AND THROUGHOUT THE woORLD 
ating fortunes, who welcome technical data and a diagnosis of WOULD FILL VOLUMES 


our growth situations we recommend for substantial in 
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rapid growth me ene Now, to help you in your personal probler we have created 
. our special protective and instructive Contact Service to re 
GROWTH FIRST—THEN DIVIDENDS place our newspaper comments, The fee (for 52 weeks) for the 

present, ia only twenty-five dollars or five 

One of the most prevalent fallacies that distorts the judgment covering the 


of the average investor is the idea he can buy the strone 


dollara for advice 
next seven weeks of t rent ritical period 
spots in Thousands of our clients reali ’ n and 
an advancing market and be sure of a profit. He has slight is the secret of 
knowledge of stock market psychology and the dangers of you send check 
following the activity in stocks created by stock distributors those famous 27 Safety Rules for Ir re and Trader 
He knows next to nothing about the safety in selecting growth subscribers may send a list of th t s for the 
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Making Profits in 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 


for Making Market 


Them 


Profite—and Keeping 


FREE ON REQUEST 


Literature on Pigure Charts of Stocks and 


Commodities a daily price change 
service and instruction material. All 
will be sent free on request. Just write 


for Portfolio F-18, 
MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street @ New York 6, N. Y. 








WHY NOT THE 


GRAIN 
MARKET? 


Many people are putting some of their 
investment funds into the grain market 
Get specific buy-sell recommendations 
from the authoritative NATIONAL 
GRAIN TRADER 


Trial sub includes booklet ‘Profitable 
Grain Trading,” plus four issues of the 
letter and a MM a A. seasonal trend 
chart for a grain which tends to rise at 
one season 


New Subscribers Only 
Send $1 for Offer CD-25 


NATIONAL GRAIN TRADER 


35 E. WACKER, CHICAGO |, ILI 











A Growth-Profit 
Possibility 


Cherokee Uranium Mining Corp. has 
its own mine and mill, and is now pro 
ducing and shipping ore. We believe 
the Common 6Gtock of this Company 
offers unusual growth profit possibilities 


Write today for the Company's letest 
report to shareholders. Cherokee com 
mon stock i¢ now selling around 430 
cents per share 


T ELLIER & Cc oO. 
ESTABLISHED 1031 
First in Uranium 
1 Exchange Pi., Jersey City 2, WN. J. 
Dilewere 3-380) 


-UP 20,700%- 


Yes, ino ‘i period, RKO. WARRANTS 
showed the ve percentage gain, a $500 in- 
vyestment appreciating to $104,000 The WAR- 
RANTS of tebfield Ol, Tri-Continental and 
Atias Corp. had comparative rises. WARRANTS 
move taster and further than any other type 
of security 

if you are interested in capital 

appreciation, be sure to read 


“THE SPECULATIVE MERITS 
OF COMMON STOCK WARRANTS” 
by Sidney fried 

Tt discusses Warrants in their differe:! phases 
explores many evenues of their presses pur- 
chase and sale describes current opportunities 
in Warrants 
Fer your copy send $2 te the publishers, 
8. HM. M. Associotes. Dept. F, 220 Fifth Ave- 
ave, New York 1, NW. YT. or send for tree de- 
seriptive folder. 
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PERHAPS 
important 


the most 
single 


interesting and 
fact to bear in 
mind at the present time in apprais- 


ing the outlook for common stock 
prices over the next two or three 
years is that for the first time in a 
good many years a representative 
group of pretty good quality indus- 
trial stocks yields less than 4%. In 
fact, the 50 industrial stocks of Stand- 


ard & Poor's yield a little over 34%% 
and the Dow-Jones Industrial 
Average now yields than 4% 
Past experience shows that any time 


even 


less 


stock yields fall to such low levels, 
stock prices are vulnerable 
Recently the market has acted 


in a peculiar fashion suggesting that 
the advance in prices has many of the 
earmarks which usually precede an 
intermediate decline. While the mar- 
ket averages have advanced in recent 
months the breadth of the 
rarket been quite limited. The 
volume of trading has hardly gone up, 
and a great many stocks have declined 
even during days when the averages 


lately 


has 


advanced quite a bit 
It is possible the market might 
*Mr. Naess, Senior Partner, Naess & 


Thomas, Investment Counsel, is a guest 


contributor for Mr. Joseph D. Goodman, 


by RAGNAR D. NAESS* 


Candidates for Switching 


change and 
without a 
cline 


undergo 
serious 


consolidation 
intermediate de- 
highs. But it will 
stimulus to entice 
investors to buy stocks on an increas- 
It is difficult 
to visualize bullish developments dur- 
ing coming months which can pos- 
sibly compare with the many bullish 
political and economic that 
prevailed during the twelve 
months 


rise to new 


require some new 


ing scale at rising prices 


trends 
last 


Note also that a great many com- 
mon stocks of less quality have done 
relatively little 

Finally, it is good to keep in mind 
that public participation in the stock 
market substantially 
during recent months. Encouraged by 
generally optimistic sentiment, busi- 
ness improvement in 
relations and 


pricewise. 


has increased 


international 
renewed fear of in- 
flation 

This background is one which might 
lead to speculative excesses in busi- 
ness and the stock market. It should 
encourage care in making 
new commitments in common stocks 

When stock 
tively high, 


unusual 
prices become rela- 
the potential capital 
gains become relatively small in re- 
lation to the risks taken. At such a 
time one should reduce this risk by 
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elimination or cutting back specula- 
tive issues. True enough, during a 
period of increasing public interest 
in the stock market, speculative 
stocks normally rise faster than high 
quality stocks. If one is nimble, it is 
possible to make large capital gains 
during this phase of the bull market. 
But I do not believe that the average 
investor should try. I believe that 
quality becomes of greater and greater 
importance as the market goes higher 
and higher. 

When the market becomes relatively 
high, a great many investors like to 
make switches from the more aggres- 
sive stocks held to so-called “defensive 
issues.” At the present time candidates 
for such switches might include: 

% Yield 
International Harvester 5.1 
Commercial Credit 49 
General Foods 3.6 
National Dairy 3.7 
United Fruit 5.2 
Texas Gulf Sulphur 46 
Edison Brothers Stores 
General Shoe 
Great A & P 
Jewel Tea 
J. C. Penney 
Sears, Roebuck 
F. W. Woolworth 
Procter & Gamble 
American Tel & Tel 
American Tobacco 


These sixteen stocks all have certain 
qualities in common. They tend to be 
more stable in price than many other 
quality stocks; they will rise less than 
the market as a whole during a bull 
market and decline less during a bear 
market. Furthermore, the yield on 
these stocks (average of 4.4%) is sub- 
stantially greater than that of most 
stocks at the present time. 

Other people might wish to obtain 
a more conservative investment posi- 
tion by selling some of the speculative 
issues and buying high quality dyna- 
mic growth stocks even though they 
have risen sharply. Such a switch is 
based on the theory that, if the mar- 
ket should decline, these high quality 
dynamic issues might go down less 
than the market in general, and cer- 
tainly less than the speculative stocks. 
Also, over a longer period of time 
they should do much better than most 
common stocks in terms of capital ap- 
preciation. Issues of this sort include: 

Borg Warner ery 

Goodrich 28 

Thompson Products 28 

Johns Manville 5.0 

U. S. Gypsum 3.7 

Allied Chemical & Dye 26 

Union Carbide 2.6 

McGraw Electric 

Addressograph-Multigraph 

Amerada 

Louisiana Land & Exploration 

Standard Oil-Cal. 

Champion Paper 

Motorola 

Columbia Broadcasting 

Corning Glass Works 

(CONTINUED ON PAGE 49) 
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The Overpriced 
Aluminum & Paper Stocks 


Current prices reflect enthusiastic confidence in the uninterrupted future 
growth of aluminum and paper stocks. Many of these are good quality stocks but 
they have soared to extremely speculative prices, as shown by the objective Value 
Line Ratings. Such contagious enthusiasm is the breeding ground for heavy losses. 


Aluminum is a young and growing industry, but is nevertheless subject to cyclical 
swings, just like steel or copper. During the recession year 1949, for example, earn- 
ings of Alcoa dropped 49% and sales fell 21% from the 1948 level. Yet, in mid-1955, 
investors have grown so confident that the upward march of earnings will not again 
be interrupted that they are paying 23 times this year's estimated record earnings 
(vs. an average of 11 in the past decade). Average dividend yields for the three 
leading companies are down to an all-time low of 1.5%. The Value Line Ratings 
reveal these stocks to be greatly overpriced. 


Paper stocks, too, are selling at earnings and dividend multiples more optimistic 
than at any time in the past, including 1929. Here is another industry that has shown 
wide cyclical swings in the past. Yet, the market is now capitalizing its profits as if 
they were as stable as those of American Telephone, National Dairy or American 
Chicle. 

Every investor should see the current issue of The Value Line Investment 
Survey which analyzes the metal and paper industries, applies objective measure- 
ments to single out the overpriced stocks and point the way to better investment 
values. 


SPECIAL: You are invited to receive this 80-page issve covering the leading Metal 
and Paper stocks ot no extra charge under this Special Introductory Offer. in addition, you will 
receive in the next four weeks new reports on over 200 major stocks and 14 industries to guide 
you to safer and mere profitable investing. Each stock is appraised as “Especially Underpriced,” 
“Underpriced,” “Fairly Priced,” “Fully Priced,” or “Overpriced.” This issue analyzes 60 stocks, 
including: 


Aluminum Co. of America 
Crown Zellerbach 

Union Bag & Paper 
Consol. Mining & Smeiting 
Procter & Gambie 
Colgate-Paimclive 


Anaconda internat’! 
Kennecott St 
Marathon 


Paper 
Regis Paper 
Pheips Dodge 
Glidden Kimberly-Clark 

Scott Paper Climax Molybdenum 
Aluminium Ltd. St. Joseph Lead 


$5 INTRODUCTORY OFFER* 


Includes 4 weekly editions of the Value Line Survey—with a full-page Rating 
& Report on each of 200 stocks and 14 industries. It includes also a new Special 
Situation Recommendation, Supervised Account Report, 2 Fortnightly 
taries, and 4 Weekly Supplements. (Annual subscription $120.) 


Amer. Smeiting 


Scovill mit 
Reynolds Metals 
Bridgeport Brass 


int’! Nickel 
and 37 others 


BONUS: You will also receive under this Special Offer at no extra charge the 
new 12-page Summary-Index giving current Value Line advices, yields and future 
price expectancies on all 700 stocks under supervision. 

*New subscribers only. 


Name 
Address 


Zone Siate 


The Value Line Survey is 
and institutional 
banks, trust 


now used by over 
throughout the 
insurance 


13,00 individual 
u orld, ime luding 
and universities. 


subscribers 


com panies, com panies 


Send $5 to Dept. FB-43 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., 


THE VALUE LINE SURVEY BUILDING 
5 BAST 447TH STREET, NEW YORK 17, WN. Y. 


Inc. 
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“KNOW MORE 
ABOUT THE MARKET 


We factually measure the effect of 


WW ye SALLING 
Ty ” PRESSURE 


The forces controlling tren 


In order to help investors recognize and 
determine buying and selling areas, we 
provide a factual type of information of 
interest to experienced investors and to 
new investors who desire to improve 
their operating knowledge and skill 

Ask for 


situation, 


Report F-15 covering present 
together with helpful 
explanatory information pertaining to 
profitable market investing 


other 


Send 81 to cover costs or 85 for month's 
trial on prompt refund if not 
satisfied 


LOWRY’S REPORTS, Ine. 
250 Park Ave., New York 17, N. Y. 
Original Publishers 
Price-Change-Volume Tabulations 
Daily releases trom 
New York, Chicago, Los Angetes 


MARKET TOP? 


Will Stocks Hit A Peak This Summer? 


Gragnte stock analysis reveals at a glance why many 
stocks ought to be pit why some may be held but 
should not be bo Why « few may be held and 
bought now for a big gains in 1066-66 
Pan Am Airways Liga & Myers 
Commi Credit North Pac Ry 
Lone Star Com Am Sugar Ret 
St Joseph Lead Newmont Mian 

ean Dixie Com Rastern Airl 
Nat Mal & Sal Glenn Martia 
Nat Distillers Nat Biseuvit 
Weat Auto Sply Greham —— 
Am Ges & Blee Aluminum Ce 
Philadelphia Fi Long Bell Lbr 
Denver 4hGW Ry Atlas Plywood 
Great North Ry Wheeling Su 

To sequeint you with our service, 
ceive « graphic analysis of the above stocks and many 
others, Por each stock, you will see where to expect 
ite top and bottom price during 1955-56. Send $1 
to cover costs for Series F-4. Or send $5 tor Series 
F-4 and four-week Trial Subscription, includin 
unique MARKET X-RAY GRAPHS. plus 7 
Guide rating 425 active issues, plus Booklet 
New Look Inside the Market.” New inquirers a 


MARKET ACTION, 
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Mec, 


basis 





Crane Co 
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Evans Prod 
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CORPORATION 
460 West 340h St, PLY. 1, N.Y, 


Notice of 
QUARTERLY CASH DIVIDEND 
10¢ a share 


AND A 


STOCK DIVIDEND of 2% 


(at the rate of 2 shares for 
each 100 shares heid) 


Payable September |, 1955 
Record dote, August 18, 1955 
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“MARKET COMMENT 


by L. O. HOOPER 


The Argument For a Price Correction 


Tue D-J Industrials appear to have 
run into an effective supply of shares 
at around 470-471. This was the 
approximate top of the July 6th 
bulge on the Motors split 
announcement, and an effort to pierce 
the ceiling 


General 


failed on 
and 28th. The 
expected good 
earnings statements 
and third quarter dividend increases 
appears to 
There 
thorities are 
bubble on the in business (to 
the extent it is based on too liberal 
use of borrowed money), and are de- 
termined to do something to tone 
down incipient excesses. Spreads be- 


significantly 
26th, 27th 
bullish influence of 
second quartet! 


have been exhausted 


is evidence that the credit au- 
concerned about “the 


boom” 


| tween yields on corporate bonds and 


yields on stocks have narrowed im- 


| portantly since the first of the year. It 
| is more 


difficult to enthuse 
about individual issues as 
The 
sellor recently has been finding more 
stocks he would like to liquidate than 
issues he 


and more 
“bargains,” 
conscientious 


investment coun- 


is anxious to buy for his 
maximum rise in 
this summer (May intra-day 
July intra-day highs in the 
ages) has been about 14%, 
more than the 
provement 

If the credit authorities are at all 
political-minded, and friendly to the 
present Administration in 


prices 
lows to 
Aver- 
which is 
normal seasonal im- 


Washing- 
ton, they want to extend the duration 
of the boom until well into the fourth 
quarter of 1956. They probably real- 
ize, however, that, if the thing con- 
tinues to gather momentum as it has 
for the past six or eight months, it will 
get into trouble from excesses in less 
than a year. It would seem desirable, 
therefore, for political reasons alone, 
to put on the brakes now and put on 
the gas later after things have slowed 
down. It would not be good politics 
to apply the brakes just before an 
election next year. It may even be 
good politics to apply the brakes now 

Furthermore, all political consid- 
erations out, the credit authorities 
must know that the only sound way 
to “manage money” is to tighten cred- 
it when business is beginning to get 
“too good” so as to be able to “loos- 
en” credit when business begins to 
slip. If you do not contract, you can’t 
expand, It is much easier to be “good 
guys” and keep the boom gaining 
steam, but eventually you get a head 
of steam that you can’t control and 
trouble follows. For the good of the 


economy, and 
steady employ- 
ment, you begin to 
apply controls be- 
fore the boom gets 
out of hand. The 
very sound prin- 
ciple of “a stitch in time saves nine.” 

What do you do? You raise Federal 
Reserve Bank rediscount rates as 
much and as many times as is neces- 
sary. You end “nothing down and 
forever to pay” on housing. You let 
U. S. Treasury bond prices drop a few 
points. You scrutinize loans more 
carefully. You raise interest rates on 
commercial paper and _ collateral 
loans. Perhaps you get a bit tougher 
about sales of consumers goods on in- 
stallments. All this sobers sentiment 

in commercial as well as in financial 
quarters, It’s the principle of cooling 
the pot awhile when it threatens to 
boil over 

Looking back at the charts, there 
would appear to be a “demand area” 
for stocks somewhere around 425 in 
the DJ Industrials. I would like to 
guess that any correction in the 
stock market these next few months 
should meet support 10 points up or 
10 points down from 425. It happens, 
too, that a 10% setback from 471 
would mean about 424. That’s just a 
guess, but some time during the next 
one to three months it may turn out 
to be a good one 

This comment, it will be noted, ne- 
gates the previously expressed opin- 
ion (issue of August 1) that the 
midsummer rise might go as high as 
480-495. It does not revise the view 
that 1956 should see prices well above 
the 1955 highs. I am very firmly con- 
vinced that it will. 

In implementing policy based on 
the above, I have been suggesting re- 
ducing positions in trading accounts; 
but I have not recommended any sub- 
stantial selling of long pull invest- 
ment positions in stocks. Usually long- 
term investors ought to ignore 10% 
or 12% intermediate fluctuations. It 
is improbable that they could sell at 
the top or buy back at the bottom, 
and the risk of losing positions (to 
say nothing of the risk of being 
wrong) offsets very modest profit pos- 
sibilities. 

Feeling as I do, it is inconsistent to 
suggest much buying. I am not in a 
buying frame of mind. There always 
are some issues, however, which are 
in a buying range—even in bear 
markets (which this is most certainly 
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not at all). 

I just can’t get over the idea that | 
Royal Dutch (82) is a cheap stock 
The company is earning about as 
much per share as Standard Oil of 
New Jersey (140), and the 56 point 
differential is too wide. Jersey 
pays a higher dividend than Royal 
Dutch ($5 against $2.10), but Royal 
Dutch’s reported per share earnings 
ought to be a little higher than Jer- 
sey’s this year and cash earnings of 
Royal Dutch appear to be appreciably 
higher. Both companies are highly 
“international” and both companies 
are complicated holding companies. 
If anything, Royal Dutch has a little 
more Western Hemisphere emphasis 
than Jersey. I am not looking for the 
spread between these two stocks to 
disappear, but it seems to me that it 
should narrow 

The American Viscose (58) re- 
port for the first half is worthy of 
study. Net for the second quarter was 
$1.45 a share without including any 
equity in Chemstrand’s’ earnings, 


which compares with $1.39 a share in | 
the first quarter. In the first half of | 


last year Viscose earned only 71 cents 
a share against $2.84 in the first half 
of this year. Chemstrand (50% 
owned) earned $14,288,000 in the first 
half, which means the Viscose equity 


was $7,144,000, or $1.74 a share on | 
Viscose. The Chemstrand earnings, | 
however, will not be available to Vis- | 


cose until Chemstrand can pay divi- 
dends, and Chemstrand can’t pay divi- 
dends until it eliminates its capital 


deficit which still stands (June 30) | 


at $3,282,000. It should be noted that 
Chemstrand did not have to pay any 


corporation income taxes in the first | 
half because of a loss carry-back. It | 


will be recalled that purchase of Vis- 
cose was suggested at lower prices. 

Another stock that may be worth 
mentioning now is Woolworth (51), 


paying $2.50 and selling only mod- | 
erately up from the 1945-54 low | 
of 40%. Woolworth is doing better, | 


both in this country and abroad 
Overseas dividends will be substan- 
tially larger this year. The market 


price of the company’s holdings of | 


Woolworth Ltd. is only moderately 
lower than the market price of the 
company’s shares leaving only a small 
current appraisal for the American 
properties. This is not an “exciting” 
stock, but the risk element in it would 
appear to be small, the yield is good, 
and there is more “stirring” within 
the management than for some time 
Woolworth is not, in any real sense of 
the word, “high”. Many big-name 
stocks are definitely “high”. 


Advance release of this regular article 
will be airmailed to interested readers on 
the day of its writing. Rates on request. 
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Back Dividends Due 
Up to $157 a Share 


I’ you are looking for stocks that still have good profit 
potentials, then preferred issues with accumulated divi- 
dends should be considered. For example, International 
Hydro-Electric Pfd., included in a previous Report at 104, 
has since cleared up $61 in back dividends by an exchange 
of stock giving each share a current value of $184. 


20 Special Stocks Selected 


To help you capitalize on similar opportunities today, a 
new UNITED Report lists 20 Preferreds with large dividend 
accumulations — including: 


A $37 stock with $88 in back dividends; a stock at 33 
with $9.56 in arrears, that earned $15 a share last year 
with $5 dividend indicated for 1955; stock at 16 with 
$14 in back dividends and earnings increasing; stock 
at 20 with $15 in accumulated dividends. 


Send enly $1 for your copy of this Report on “New Opportunities in 
Preferreds with Back Dividends Due.” In addition we will send 
without extra charge the next 4 issues of the weekly United Investment 
Reports. (This offer open to new readers only.) 


———-~ FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 -—— 
| SENT TO YOU BY AIRMAIL $1.25 |} FM 


‘i 


| Name 
Street 
City State 


UNITED BUSINESS SERVICE 


210 NEWBURY ST. BOSTON 16, MASS, 


Serving more business men and investors than any other advisory service, 


FREE! 


Your Copy of "A Positive 
Investment Program for 1955-1959” 


Four costly yet common mistakes made 
by investors Supply vs. Demand for 
common stocks Long Range Signi 
heance of Money-Credit Developments 





23 Stocks § for growtl and appreciation 


SEND TODAY — FREE COPY! 
Please send free, “A Positive Investment Program": 


(please print) 


ADDRESS 


City State 


— \ INVESTORS RESEARCH CO. 


Santa Barbara 
CALIFORNIA 


Are you looking for a 
PUBLISHER? 


If so, send for our free, illustrated booklet titled Te the 
Author in Search of a Publisher, Tells how we can publieh, 
promote and distribute your boot All eubjecta considered 
New suthors welcome. Write today for Booklet F. It's free 


VANTAGE PRESS, Inc., 120 W. 31 St., MW. ¥. 1 


In Calif 6253 Hollywood Blvd., Hollywood 28 
In Wash., D. C.: 1010 Vermont Ave., N.W 


BULLETIN ON COMMODITY FUTURES 


Weekly bulletin on all U.S. and 
Canada futures markets. Send for 
free copy. 


Commodity Trend Service 
136-31 Reosevelt Avenue, Flushing 54 
(M.Y.C.), M.Y. Tel: INdependence 1-7779 
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Just Off The Press! 


INVESTMENT 
MANUAL 


Essential Facts on Over 
1,400 Stocks, Plus 
Investment Opinions on 
More Than 1,000 Issues 
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Indexed for Quick Reference 
FINANCIAL WORLD 
“Stock Factograph’’ 
Manual 


The 41st edition of this 304-page 
Annual Heady Heference for lavestors, 
the prea, le « veritable mine of 
al beckground information to as- 
wiet the wide-awake investor in judging 
the relati merits of more than 1,800 

i] enables you to find 
tee the vital investment 




















































































' 
pre-publication orders received—a new 
record! Approximately half entire edi- 
tien sold before firet copy came from 
printers’ 


Return “ad” today with $5 Check 
or Money Order for your copy. Or send 
$11 for 6 months’ trial eubseoription for 
FINANCIAL WORLD and receive the 
brand mew 65 “STOCK FACTOCRAPH" 
MANUAL in addition te &% weekly 
copies of FINANCIAL WORLD and 6 
monthly copies of “INDEPENDENT AP- 
PRAISALS,” containing CONDENSED 
REPORTS and RATINGS on 1,970 listed 
stocks. Yearly subsoription at $20 on- 
tithe you te 65 “Steck Pactegraph” 
Menual FREE. Our trained staff really 
help investors get bigger security values 
from their investment dollars. A trial 
will convinee you. Your Money back in 
days if mot satisfied 


FINANCIAL WORLD 


52 Years of Service to Investors 
86-FB Trinity Place, N. ¥. 6, N. Y. 










































































































































































































































































3 Low Priced Stocks 
For Appreciation 


are recommended in our 
weekly bulletin 
“MARKET ACTION & 
INVESTMENT OUTLOOK” 
For this issue and next 
three bulletins — send 
just $1.00 to Dept. F-1. 
Wetse!l Market Bureau, Inc. 


(Incorporated 1928) 
EMPIRE STATE BUILDING, NEW YorK crry I 
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STOCK ANALYSIS 


Credit Is Getting Tight 


of 
getting tight 


Tue blood 


credit, is 


LIFE our 
This is neithe1 


surprising nor abnormal nor cause for 


economy 


serious concern, but it is a factor to be 
with 
to 


reckoned has 
heights, 


straining all resources of the economy 


Business activity 
soared unprecedented 
financial re- 
while it is within the 
authorities to 
inject additional blood into the credit 


stream, it 


including of 
And 


oul 


course its 
sources 
power ol monetary 
would be irresponsible to 
whip the economy into an even faster 
pace by means of 
this time. It is 
permit the 


inflating credit at 


sound economics to 
credit brake to become ef- 
fective rather than risk a super-boom 
on top of the present prosperity which 
will last longer if we practice modera- 


tion 


There is ample evidence that credit 
is getting scarcer as well as dearer 
The yield on Treasury bonds has 
climbed from 2.6°) a year ago to 3% 
(which means a price decline from 
lll‘ to 104 for the 3%s of '83). The 
banks are raising interest rates and 


are becoming choosy in selecting thei: 


clients for loans. The Veterans Ad- 
ministration and the F.H.A. have 
tightened terms on home mortgages 


by shortening the maximum life from 
30 to 25 years and by asking for larg- 
er down payments. Tax-exempt re- 
venue bonds have become so “sticky” 
that it will be difficult to raise funds 
for financing new on 


projects terms 


which would make them feasible. And 
while the Federal Reserve undoubt- 
edly will accommodate the normal 


seasonal increase in the demand for 
it is unlikely that it will re- 
a policy of until 
the pace of business begins to slacken 

What this for 


credit 


sume “active ease” 


does 


mean the in- 
vestor in common stocks? The long 
and steep advance of the past two 


years has carried leading stocks to a 
level where at the end of July, despite 


liberal and numerous dividend in- 
creases, the yield on the 50 industrial 
stocks included in the Standard & 
Poor's average was down to 3.49%! 


This is a tremendous decline in yield 


from the 5.83°, return prevailing as 
recently as last year. For the first time 
since 1929 the return on common 


stocks is less than on preferred stocks 
which now offer a yield of 3.95%, and 
the yield advantage over good cor- 
porate bonds, especially new offerings, 
is barely 4%. Even if we make due 
allowance for further substantial divi- 
dend increases later this year, common 
stocks, for the time being at least, have 
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_have 


ceased to be attrac- 
tive as investments 
for income 

Nine years have 
the 
suf- 
of 
major proportions 
The memories of 1946 are fading. We 
enjoyed a phenomenal bull 
market for the past six years, and in- 


passed since 
stock market 


fered a decline 





‘yestors are beginning to take it for 


granted that stock prices go only in 
up. It wasn’t very long 
ago when stocks were recommended, 


one direction 


and bought, because they represented 
good value and were yielding twice 
much 
sidered adequate compensation for the 
greater risk. U. S. Steel’s average re- 
turn from 1951 to 1953 was a generous 
742%. Now, after the split and a 33% 
dividend increase, the yield is down to 
well below 4° How times 
changed! Potential further apprecia- 


as as bonds which was con- 


have 


tion has become the sole reason for 
buying stocks 

Security analysts are soft-pedaling 
the yield factor, and if they do discuss 
this delicate matter at all they take 
account the probable dividend 
increase, for this and next 
Analysts have ceased to talk about 
they qualify by adding 
When the price of 
a stock seems shockingly high in re- 


into 
year 


“good value”; 
the term “relative” 
lation to reported and even estimated 
we use the so-called “cash 
make the 
more conserva- 


earnings 
flow earnings” to price 
earnings ratio appeal! 
tive. Primary emphasis is placed on 
the very long-range aspects of stock 
investments; we try to visualize what 
a company can earn by 1958, 1960 and 
beyond 

The approach to stock analysis as 
well as our standards of investment 
values have undergone a fundamental 
change. Just go over back issues of 
FORBES, only a year or two, and 
you will note the difference. It doesn’t 
mean that analysts are less sincere or 
that they use subterfuges to describe 
the merits of a stock. It is a different 
mentality, and so long as investors are 
not only willing, but eager to buy 
stocks on basis of future projections 
rather than on basis of present values, 
no one can judge whether past stand- 
ards were too conservative or whether 
the present approach is too reckless. 
Personally, I begin to worry that we 
may be taking too much for granted. 

Some investment advisors who 
share this writer's opinion that the 
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The Board of Directors of 
Consumers Power Company 
has authorized the payment of 
a quarterly dividend of 
53 cents per share on the 
outstanding Common Stock, 
payable August 2 1935, tw 
share owners of record July 22 i 
DIVIDEND ON ' 
PREFERRED STOCK 
The Board of Directors also 
has authorized the payment of 
on the 
Preferred Stock as follows, pay 
' able October 1, 1955, to share 
owners of record September 2 


PER SHARE ' 


a quarterly dividend 





anaes 
-v 


CONSUMERS POWER COMPANY 
JACKSON, MICHIGAN 


Sewing Outstate hichigan 








QCf movstrizs 


MCORPORATED 


Preferred Dividend No. 194 


great majority of desirable industrial 
stocks have ceased to be attractive at 
present levels, are seeking a solution 
to the problem of what to recommend 
for new investments by compromis- 
ing on quality. They contend that the 
high price of the “blue chips” will 
virtually force investors to look for 
better values and greater opportunity 
for capital appreciation among stocks 


of lesser standing, the “pale blue 
chips” as they are euphemistically 
called. 


This process, it seems to me, has 
been in full swing for some time. 
U. S. Steel for many years had been 
regarded by truly conservative in- 
vestors as “too speculative”. Today it 
is accepted as a “blue chip” by the 
most discriminating managers of trust 
funds. The same upgrading of quality 
ratings, or downgrading of investment 
standards, has been applied to a mul- 


| titude of stocks in virtually all indus- 


try groups, including the rails. As a 
result, even stocks of lesser quality 
have advanced to levels where they 
appear fully priced. 

But there is a limit beyond which it 
is not safe to go in compromising on 
quality. Unless a company is among 
the leaders in its field, not necessarily 


| the biggest, but capable of competing 


with the biggest under any and all 
conditions, it is not acceptable for in- 
vestment. A marginal enterprise may 
at best be a good speculation for a 
brief period of time, but our economy 
is too keenly competitive, even in the 
present boom, to give the weaker 
companies anything but a temporary 
chance to make a fair profit. 

An expert whose profession it is 


For Only $5, You Can 


TRY BARRON'S 
FOR 17 WEEKS 


to help your money grow 


Here is a way to discover, at low cost, how 
Barron's National Business and Financial 
Weekly gives you complete financial and 
investment guidance—the equivalent of 
numerous special services that cost much 
more. A trial subscription—17 weeks for 
only $5— brings you: 

Everything you need to know to help 
you handle your business and investment 
affairs with greater understanding and fore- 
sight .. . the investment implications of cur- 
rent political and economic events, and 
corporate activities ... the perspective you 
must have to anticipate trends and grasp 
yrofitable investment opportunities .. . the 
heouleden of underlying trends, immediate 
outlook, vital news and statistics, which 
indicate real values of securities. Compactly 
edited to conserve your time, yet keep you 
profitably informed. 

No other publication is like Barron’s. It 
is the only weekly affiliated with Dow 
Jones, and has full use of Dow Jones’ vast, 
specialized information in serving you. 

Try Barron's and see for yourself how 
this complete weekly financial news service 
gives you money-making, protective in- 
formation you need in managing your busi- 
ness and investments wisely, profitably, in 
the eventful weeks ahead. 

Only $5 for 17 weeks’ trial; full year’s 
subscription only $15. Just send this ad 
today with your check; or tell us to bill you. 
Address: Barron's, 40 New St., New York 4 
N.Y. F-81 





A dividend of 6224 per 
share on the $50.00 par 
value 5% cumulative con- 
vertible preferred stock of 
this Corporation has been 
declared payable Septem- 
ber 1, 1955 to stockhold- 
ers of record at close of 
business August 15, 1955. 


carefully to scrutinize odd lot trading 
reports a rather serious deterioration 
in the quality of buying. He confirms 
the impression that an increasing 
number of obviously inexperienced 
investors now buy stocks solely on 
basis of tips and rumors. If a stock 
doesn’t split, or if a merger doesn’t 
come off, the disappointment is great. | 
This sort of thing is not investing any 
more, this is gambling pure and sim- 
ple, and it would be better for the fi- 
nancial community if these people 
would go to the races or Las Vegas 
The summer rally seems to have run 
its course and we are now approach- 
ing Labor Day, a period which in the 
past has often been one of consider- 
able unsettlement in the market 
Neither business activity nor 





















AREA RESOURCES BOOK 
explains why oree we serve offers 
tremendous oppertunity te industry 
Write for free copy 
P.O. Box 899, Dept. W. Salt Lake City 10, Uteh 


UTAH POWER 


& LIGHT CO. 


BUY this Stock NOW! 


Selle in low 20's Keoent Merger and 
New Products Improve Position, Net 
dependent on Government orders. . 
all explained in Keport #41 


Common Dividend No. 143 








A dividend of $1.00 per 
share on the common 
stock of this Corporation 
has been declared payable 
September 15, 1955 to 
stockholders of record at 











cor- 


. . SPECIAL OFFER: Keport #41 plus current 
close of business Septem- porate profits are likely to continue Bulletin which gives “Best Buys” and an 
ber * 1955. their steep upward trend of the past tty -. $ yb 7 ~~ wag Be 2 of ten te ine 
relve ' , ve 4 | new book “HOW TO TAKE A FORTUNE 
C. ALan Pan, twelve months; they will le vel off at OUT OF WALL BTREBT’ Ur J. A 
| their present high plateau. Excellent 





Lempenau 


Secretary 


} = July 28, 1955 


earnings, probable dividend increases 
and possible stock splits have been 
discounted in most instances. It is dif- 
ficult to see whence the market might 
(CONTINUED ON PAGE 48) 


ACT HOW! Send only $5 for your copy and receive 
the Report and Gulletin as « bonus! 


| THE INCOME BUILDER 


RIVER EDGE . NEW JERSEY 
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lf You Have $100 


or More to Invest 


You probably know of people who 
are well off because of wise invest- 
ments. Some started with only a 
few hundred dollars and amassed 


enough ye uire lovely 
homes, bg mals col- 
lege an a all their cherished 
ambitions. This wasn't due to luck. 
These investors studied and studied 
the stock market . . . evalucted 
its risks . .. delved into its secrets; 
unlocked much of its mystery . 
learned the methods of successful 
investors. Soon they used these 
very same methods themselves .. . 
excellent results. 

Few folks realize the remarkable 
opportunities that expertly trained 
investors can discern at times in 
the stock market. Not so long ago, 
International Paper common stock 
sold at $4.25. Now it's around $100 
after a two-for-one split. Thus a 
$425 investment grew to $20,000; 
last year paid cash dividends at 
the rate of $600, plus stock divi- 
dend. Those who early invested 
even modest amounts in General 
Motors became so wealthy they 
need never work again. The 
moarket-educated investor senses 
these opportunities and grasps 
them. The unskilled investor passes 
them by. 


Let Market EXPERTS 


Teach You 


Take the famous FORBES Stock 
Market Course at home, in your 
spore time. It should prove the 
most precious training you ever 
had. It will guide you step-by-step 
in 15 easy lessons to complete 
atery of the subject. 
on Stock Market Course is edited 
B. C. Forbes, founder of 
PORBES Magazine, and Joseph D. 
Goodman, a member of the New 
York Stock Exchange, and prom- 
inent security analyst. 
Backed by ail the fact-finding re- 
sources and research facilities of 
the 38-year-old B. C. Forbes & 
Sons Publishing Company, this 
Stock Market Course reveals 
tested methods that have made 
money again and again—can 
make money for YOU. 
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How To Make Money 








A MINE OF TIME-TESTED INVESTMENT TECHNIQUES 
USED with SUCCESS by FORTUNE BUILDERS of PAST 


Brief Outline of FORBES Stock Market Course 


1, Capital Building Throogh Stock Treding. Stock Proft vs, Other Profits. Principles Fol. 
lowed by Successful tnvestors. investment Program ety Reserve *“Becondery”’ 
Reserve. Outright Ownership - "Maruin pe Sa: Principles of Diversification. ‘Your Financial inventory 
Guide” & copyright form for recording confident Nentdentiat t facts on your own financial pocttien. Exercises: (a) Getting 
Acquainted with Your Financial Page (illustrated samples); (b) Chartin Jones industrial & RF. A 
Averages, U. 8. Steel, ote (graph poser supplied); (¢) Leare hat Market Did in Past (Wall Chart of 

‘Business & Security Trends’’ supplied) 


2. How Securities Markets Function. rne securities Exchanges. Over-the-Counter Market. The 
Commodity Market, How Securities Sacheaoes Operate. Your Groker—What He Does. Set-Up of Typical 
Brokerage Firm. Tracing «@ Typical Stock ket Transaction. Handling a “‘Limit’’ Order. OF Kinds of 
Stock Orders and How te Use Them. Complete List of 1304 Symbols of Stocks Traded on WN. Y. Stock Exch 
Exercises: (a) Review of Chart Assignment of Lesson One; (6) Charting Penn. &. maconda, Amer. Can, 
Atchison, Consol Edison oan I (¢) Supplementary Saeeine Material supplied; “The 
Nation's Market Place.’ oo theta Nace About Security & Commodity Ex 


3. Common Stocks—Factors A@osting Their Prices. Factors infuencing investors’ Emo- 
tions. Cycles in Steck Market; Short Term Trends; lmmediate Trends; the wane Trend. Outstanding Charac 
teristics of Bull and Bear Markets, Market Trends and the Business Cycle, Detecting Changes in Business 
Cycle and Stock Cycle, Business indicators as Market Signals. Figures to Check Production. Distribution, 
Geners! Business, Financial, Commodity Prices. Business Barometers Worth Watching. Business ““Backiogs 
a Clue te Steck Market ther Factors. Wateh for Danger Signals. Exercises: Practical Problems Based 
on Reading Your Financial Page, Charting Stock Market Trends, Checking Business indicators and Watching 
Typical Political and taternational Developments 


Rn. A 
changes.” 


4. Preferred Stocks and Bonds—Their Advantages and Limitations. promt Potentials 
Buying for income. Timi Purchases. Effect of Money Rates. Buying Preferreds for Appreciation. Various 
Tyees: Cumulative ws oncumulative; Participating; Convertible; and Senior and junior Preferreds 
Call Features. Buying Preferreds for Dividend Arrears. Five Guide Posts on Buying Preferred Shares. Don't 
Overtoct Bonds ees Type of tsewe; Quality; Maturity; Difference between Debentures, Mort 
Bonds. Collateral lesues danemest’ rest Bonds and Convertible Gonds. How “Average tnvester or Trader 
Can Utilize Bends for Capital Guilding. When te Guy Bends. Using Bond Market as Stock Garometer 
Exercices: Practicon!| Probleme on investing in Preferred Stocks. tn Bonds: “Charting” Weekly Gond Prices 
es & Useful Barometer of Steck Trends (graph paper supplied) 


5. interpreting the Market Action. tow tw “Read” the Market. 4 Technical Market Indi- 

eaters: (1) Volume of Trading: (2) “Breadth of Market’ —Guiding Principles tor tnterpretin Breadth’ $ 
(3) ane oo Me Stock Groups—Value of e, genes important “Turning Pointe’; (4) Action of “New 
lise Market-—Mest Useful in Warning ming Trends. How to Octect Shift from Bear te Bull 
Market Unmistakabie Signs Which jam My important Reversal of Trend. How te Detect Start of a Gull 
Market. Signals te W The Return of Market Decline; tmereasing Resistance to Gad News; Action of 
Barometric’ Stocks; Low Price-Earnings Ratios; Large Stock Yields. How to Tell Start of Vigorous Bear 


Oyele trom Modest Recovery. Exercises: ifte Problems That Test Your Ability te interpret Market's Action. 
é. Protecting Vo Yourself Against Bear Markets. iterating Market Cycles. Gear Markets 
Start Vion " 


of ee Approaching End of « Bull Market: (1) A Mature Rise Has Already 
Taken Piece; (2) Public Participation; (3) “‘Reom’’ Atmos *; (4) Mew Questionable Security 
Fietations; (5) a Gna Bond Yisid; (6) Stock Splits, Stock Dividends; (7) Divergent Group Action: 
(8) Collapse of Some important Groups; (9) Market Resistance to Good News; (10) Volume Fading on 
Advances; (11) Feeble Rallying Power After Decline; (12) Large Price. Caretne Ratios; (13) Bond Market 
Warnings and (14) Declining ‘Tepe.’ Exercises: (a) Review of Charts D. J. tadustrials, Rail & Key 
industrial Stocks; (b) Test Cases Give You Practice in Technical Stock market Analysis 


7. Reading Market Patterns. Current Value of Charts, Charting Methods. Vertical Line vs. Point 
and Figure hat Ascending ” Descending * "To and “Bottoms” Mean. What oe or “Acoumula- 
tien’ Areas Portend. What ‘Resistance’ or lepesition’’ Areas indicate. How te Detect the “Trading 
Markets.” What “Greek-away'’ Gaps Mean—(illustrated with graphic, clear-cut Charts). The Dow Theery— 
Ad and Limiteti is of Dow Theory. Dow Theory a re ” Study of Past ‘Coa- 
frmation’ Point (with iMustrated chart), Defects of Dow Theory. Exercises: ifle Assignment te 
Test and Determine Your Ability te ff mize Significant Market Patterns o Checking Up on Charts 
Student Hes Been Keeping te Detect Possible Formations 


8. How to Select Stocks for Profit. investing vs Trading. © Yardeticks for investing: (1) tn 
dustry and Company; (2) “Growth Potentials; (3) Status of Company; (4) Majer Trends Which May 
Affect Company's F uture—Earning Power Gehind Common Stock; (5) Dividend Record; (6) Price-Earnings 
Ratio: (7) Book Value; (8) “Historical” Price Record; (9) Evaluating Management. How to Use Corpora- 
tien's Income Statement and Balance Sheet (actual samples of General Motors, record of sales, net income 
and dividends and 4 lidated lance sheet). How to Select Stocks for Trading Profits. Exercises 
(a) Prection! Problems te Evaluate Specific Stocks for tnvestment for Trading, Supplementary Materiai— 
Chart of “Leng Term” Dividend Stocks on MW. ¥. Steck Exch. and American Stock Exchange 








9. How to Make Money la Bear Markets. Gear Markets inevitable. Watch for Gear Market 
Signals, Whet te De If You Get Caught in the Greak. Wateh for Ae Rally “Special Situations 

Geld Stocks in @ Gear Market. How Short Selling Works gg Ly Short Sales. Timing the Short Sale 
Selling Against the Gex—e Safe Methed of Short ae ey ing Objections te Short Selling. Making 
Money in a Declining Market. Selling Hi and Guying Low. Use of Credit in Short Selling. Exercises 
Practical Problems in Observation and Ability te Operate at Profit in a Gear Market. 


10. Sources of Investment Information. «investigate, then invest.” Where to obtain intor- 
mation. Principal Seurees. What investment Gervices Offer ow te Use investment Manuals and Source 
Books, How te Read an Annual Report. Business and Economic Reports, Guide Sheet for Locating tnvest- 
ment tefermetion. Excreiees: Sample Financial Service Gulletine providing valuable practice in locking us 
pertinent information 


11. Reading the Finencial Page. wisi tw Look For: (1) The Stock Market; (2) Over-the 
Counter Market. (3) Steck Averages; (4) Greadth of the Markets; (5) Bend Market Data: (6) Commodity 
Prices: (7) Earnings and Dividend Reports; (8) Business indicators; (8) Financial indicators. Exercises 
Specific information te Cheek tn Daily Financial Pages (samples supplied) te Piet Your tnvestment Policy 


12. Dividends and Rights. + st Dividends. Stockholder of Record. Ex-Dividend Data. Cat- 
culating Value of Rights. Gell or exere Mf Best time to sell 


13. Dollar-Cost Averaging. sow it works, with jes. Ad and dised 
tevestment Pian of the New York Stock Exchange 


14. The Professional Wisdom of Wall Street. 


Rules of Wall Street. tavesters Steck Analysis Guide 





Monthly 
Twenty-Six Wall Street Axioms. Nine Golden 


15. Symposium of Stock Market Course Inquiries. 
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Make MORE Money 


Packed with 


Market Pointers 


You Can Soon 
Apply: 


1. The signs that help to 
show which kind of market 
we ore now in and how to 
profit 


2. How to pick stocks in 
early and fastest stages of 
growth 


3. When to get out be- 
cause of warning signals 
by certain basic indicators. 


4. Scientific forecasting 
charting and financial 
methods now in successful 
use 


5. The proved techniques 
for operating successfully 
in any type of market. 


6. How to detect market 
tops and bottoms in ad- 
vance of less well-informed 
investors. 


7. How to make money in 
bear markets; a safe meth- 
od for selling short. 


8. How to use ‘'stock 
rights” to boost your in- 
come, “puts & calls” to 
protect profits, save on 
taxes, “dollar averaging” 
to build capital for retire- 
ment. 


9. Three ways to make 
profits in preferreds; how 
to use the bond market as 
a stock barometer. 

10. Nine Golden Rules of 
Successful Trading, Twenty- 
Six Investment Axioms, 
Glossary of Stock Market 
Terms. 


Finish Quickly Or 
Take Your Time 


To satisfy the wishes of 
a large number of students, 
now, all 15 lessons are sent 
at once. Thus YOU can 
set your own pace. At the 
end of each lesson you will 
find practical assignments 
and specific exercises. These 
develop the practices and 
observations so vital to 
stock market success, You 
test yourself so you may 
judge your progress and 
complete the training with 
final review and quiz. 


What you learn from a 
single lesson and apply to 
your investments may be 
@ turning point in your 
fortunes ... should set in 
motion a chain of many 
successful transactions 
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HUNDREDS of PAGES of VALUABLE INVESTMENT TECHNIQUES and TOOLS 
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GUIDE POSTS 
STATISTICS 


CHARTS 
GRAPHS 








THE FORBES CHART OF BUSINESS AMD SECURITY TRENDS 


rene ns ae tere 


REFERENCE 
MATERIAI 





SUPPLEMENTARY 
RE ADING 


Hundreds of purchasers have 
paid the regular price of $100; 
found the lessons well worth 
many times the price, Now 
so that AVERY investor cas 
benefit, the complete 15-see 
tien course is bargain priced 
at 327.50 (only $1.53 per les- 
son contains all the same 
basic material! But you must 
ect fast. This offer is subject 
to withdrawal at any time, Hf 
you move quickly this whole 
$100 course is yours tor 
$27.50--a cool saving of 
most 75 if wot satisfied with 
the course, return it within 10 
days and your money wiil be 
refunded 


Time and money have been 
lavished on this course. Noth- 
ing hae been stinted, We spent 
2 years preparing the course; 
we tapped Mr Forbes’ 
years and Mr. Goodman's 
years of investment experi 
ence interviewed outstanding 
suceesstul investors to five 
you their most profitable in 
vestment methods Yet this 
entire course with ite wealth of 
valuable investment techniques 
and all the supplementary tools 
and material is yours for the 
mere pittance of S14] per 
lesson, Fill out coupon vet 

the mail quickly. You 

receive FREE copy of 

Mistakes Most Investors 
Make That Deprive Them of 
Profits for your permanent 
use 











Explore This ‘LAST FRONTIER’ 
FOR PROFITABLE INVESTMENT 


Read OVER-THE-COUNTER #ECURITIES REVIEW 
clusive magazine for intelligent investors seeking 





prot potential of the wnamatehed, wnlisted 
' market 

A full peers subscription—that brings you over | 000 
paces of currem, seccurste informetion—-is only 14.00 
OCPR ts your factual, up-to-date explorer's guide to 
help you open ap the lwerative last frontier a an tt 
vesiment market sf11) undiscovered ty many investors 
Let OCPR help you epot the BLUE CHIP® while they're 
cull GREEN 
Here's some f the concise, complete information you'll 
get every month tb) OVER THE COUNTER #ECURITINS 
REVIEW Monthly Market Heview, Corporate Close 
ops, Company lriefs Parnings, Dividends, O11 & Gee 
New i jal ground floor Offerings, Utility Notes 
ond Vorece 1} OCRH's famed Free Literature Berv 
ive, t ain topnotch broker reports on “special situs 
tions 


Bend 44.50 TODAY for Year's Subscription to 


OVER-THE-COUNTER 
SECURITIES REVIEW 
Dept. B-.3, Jenkintown, Pa. 

to 1958-58 baitien ot OVERTNE. COUNTER wecUnt 


Ties HANDBOOK Contains write-ups on over 
unlisted corporations. Less than te per write-up 





WORTH 20152000? 


Amazing FREE Stamp identifier 
(profusely illustrated) clearly shows 
difference between the many rare 
and commen U 8. stampa thet look 
sectly alike Extra! Big ilivetrated 
1 8 Catalog: 64 pe. Collector's Guide 
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AVIONICS 


GET THIS JACKPOT 
PAYOPF FOR THE FUTURE 
Here's a stock selling under $15.00 
on the American Exchange “ 
leader in this new growth industry' 
Sells for only 8.5 times earnings. Now 
on definite uptrend. Plant capacity 
tripled since 1954. Research outlay 
doubied Company has no funded 
dett and recently retired its pre 
ferred stock 


Comprehensive report only $].00 







money back guarantee 
write for your copy now 
WISE INVESTMENT SURVEY 


349 WEST PHIL ADEL PIA STREET 
YORK |. PENNS Ti VANIA 





PIONEER 
FUND, 
INC. 


@ STATE STREET 
BOSTON, MASS 





110th Consecutive 
Quarterly Dividend 


The Board of Directors has declared 
« dividend of 10 cents per share from 
net investment income payable Sep 
tember 15, 1955 to stockholders of 
recsrd at the close of business August 
Si, 1955 


WAYNE R. BENZING 


Vice President and Treasurer 
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THE FUNDS 





BIG BUSINESS 


Tue catapulting mutual fund industry 
is becoming a very big industry in- 
deed. Already it has passed the $7 
billion mark. Total net assets in the 
year ended June 30 jumped an im- 
pressive 45°; over the previous year's 
total of $4.9 billion 


More than 2,000,000 individual ac- 
counts are now carried on the books 
of the 117 open end companies that 


make up the National Association of 
Investment Companies and the num- 
ber is increasing at the rate of about 
100,000 a month. In the first half of 
1955 54,656 new accumulation 
accounts were started and that num- 
10,000 on 


alone 


ber is 
month 


increasing by 50 a 


STRAIGHT AHEAD 


Or all the specialized mutual funds 
perhaps none hews more closely to its 
announced line the Chemical 
Fund, which, of course, makes most of 
its investments in the chemical field 
The fund takes a fairly flexible view 
of what a chemical is and interprets 
the term so as to include not only 
themselves but 
which chemical 
science and technology play a major 
part. Thus the fund's portfolio con- 
tains stocks of companies manufactur- 
ing fertilizers 


than 


substances 


also processes in 


rubber 


products, ex- 
plosives, paint and the like. On the 
whole, though, the name accurately 


defines the fund's aims 

$100 Million Baby. Chemical’s total 
assets hit the $100 million mark for 
the first time at the end of July. The 
fund has along pretty steadily 
evel its formation in 1938. On 
31 of that year, total assets 


come 
since 


December 


were about $2 million. At the end of 
1954 the figure had zoomed up in 


leaps and starts to $78 million. In the 


STANDARD OIL COMPANY 
(INCORPORATED IN NEW JERSEY) 
The Board of Directors 
hes declared « 


Cash Dividend on the capital stock of 
$1.25 per share on August 
4, 1955. This dividend is 
payable on September 10 
1955, to stockholders of 
record at the close of busi 

1955 

50 Rockefeller Plaza, New York 20, N.Y 


news on August 15 


meantime, net asset value has behaved 
rather like a jumping jack, gyrating 
with the market for shares, most of 
which are in the growth category. But 
overall net asset value has risen from 
$5.32 a share at the end of 1938 to 
$13.43 at the end of 1954, $15.80 last 
June 30 

A check of seven non-specialized 
balanced and all-stock funds, large 
and small,* chosen entirely at ran- 
dom, shows that in several invest- 
ments Chemical Fund is all on its own, 
as far as mutual fund thinking is con- 
cerned. Yet where there is agreement 
it is often quite complete. 

Of the in Chemical's port- 
folio, none is held by all seven of the 


other funds checked, but 


issues 


many are 

held by at least one other fund. For 
instance: 

Held by six others: Shell Oil, 
Standard Oil of New Jersey 

Held by five others: Aluminum, 
Ltd., DuPont, Standard Oil of Cali- 
fornia 

Held by four others: Continental 
Oil, B. F. Goodrich, Minnesota Min- 
ing, Phillips Petroleum, Union Car- 
bide 

Held by three others: Dow Chem- 
ical 


The following issues were held by 
at least one other fund: American Cy- 
anamid, American Potash & Chemical 
“B”, Corning Glass, Eastman Kodak, 
Freeport Sulphur, Hooker Electro- 
chemical, Kimberly-Clark, Lion Oil, 
Merck, National Lead, Olin Mathie- 


son, Owens-Illinois Glass, Pfizer, 
Rohm & Haas, Sinclair Oil, Smith, 
Kline & French Labs., and U.S. Pot- 
ash 


* The George Putnam Fund; Scudder, 
Stevens & Clark Common Stock Fund; 
Growth Industry Shares, Inc.; Johnston 
Mutual Fund; Fundamental Investors, 
Inc.; Investment Company of America; 
Massachusetts Life Fund 











DIVIDEND ON 
COMMON STOCK 


The Directors of Chrysler Corporation 
hove declored a dividend of seventy- 
five cents ($.75) per share on the 
outstanding common stock, payable 
September 13, 1955 to stockholders 
of record at the close of business 
August 15, 1955 


NICHOLAS KELLEY, Jr., 
Secretary 
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77 CONSECUTIVE DIVIDEND 
The Directors of Television- 
Electronics Fund, Inc. have 
declared a dividend of 8¢ 
per share from investment 
income, payable August 31, 
1955 to shareholders of 
record July 29, 1955. 
Chester D. Tripp 
juty 21, 1955 Provident 
135 S. LaSalle Street, Chicago 3, illinois 














cue 


TENNESSEE 
CORPORATION 


July 7, 1955 


A dividend of thirty-seven 
and one-half (3744c) cents 
per share was declared, pay- 
able September 29, 1955, to 
stockholders of record at the 
close of business September 
14, 1955. 

Joun G. Gareensurcn 


61 Broadway Treasurer. 
New York 6, N.Y 




















AtlasCorporation 


33 Pine Street, New York 5, Y. 


Dividend No. 33 
on Common Stock 


A regular quarterly dividend of S0¢ 
* share has been declared, payable 
September 20, 1955 to holders of 
record at the close of business on 
August 26, 1955 on the Commons 
Stock of Atlas Corporation. 
Wares A. Pereason, Treasurer 


August 2, 1955 




















a 
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THE MARKET OUTLOOK 
(CONTINUED FROM PAGE 36) 


a possible stimulant—particularly in 
light of the prospect for a somewhat 
lower level of residential building 
activity. The year 1955 may well have 
been a period of “catching up” on 
many fronts 

All this is not by way of inferring 
that a major downswing is at hand. 
The business and market outlook rests 
on a stool which still has some good 
legs—notably in the prospect for a 
continued high level of plant and 
equipment expenditures, the fact that 
consumers are more optimistic than 
they were a year ago. This is still a 
Big Market—and a Big Era—witness 
the many corporate plans to widen 
stock ownership via special employee 
purchase plans. Witness, too, the fact 
that the interest in the American 
Stock market is world wide—not a 
purely localized affair. And it seems 
a little too soon for the Fabulous 
Fifties to have lost momentum. More- 
over, the restraint with which bril- 
liant corporate news has been ac- 
cepted—the market’s ability to with- 
stand individual issue and group cor- 
rections—are all on the “plus” side of 
the ledger. Looking further ahead, the 
Big News of 1956 may well be tax 
reductions. To the individual, this 
would be the same as a wage boost, 
and the current round of wage in- 
creases has already stimulated re- 
tail demand. To the stockholder, lower 
taxes could more than offset the lower 
volume of business which is now a 
possibility. 

Thus, the point of this discussion is 
that the market may be in need of 
new ammunition before the uptrend 
can be decisively resumed, at least in 
terms of the averages. It takes a sur- 
prise to make a new price trend 
and there is no surprise in the cur- 
rently brilliant corporate news. The 
new ammunition could be provide? by 
a price level low enough to tem pc an 
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LION OIL 


COMPANY 


A regular quarterly 
dividend of 50# per share 
has been declared on the 
Capital Stock of this Company, pay 
able September 15, 1955, to stockholders 
of record August 25, 1955. The stock 
uanster books will remain open 

EB. W. ATKINSON, Treasurer 
August 4, 1955 











OIL COMPANY, INC. 
Dividend No. 178 


The Board of Directors on July 
26, 1955, declared a quarterly 
dividend of 50¢ per share on 
the outstanding capital stock of 
thi Company payable Sep 
tember 10, 1955. to tock 
holders of record at the close 
of business August 5, 1995 


W. D. Bick nam, Secretary 








THE TEXAS COMPANY 
—2 12th 


Consecutive Dividend 

A re gul i quarterly dividend of 
seventy-five cents (75¢) per share 
on tne Capital Stock of the Com 
pany has been declared this day, 
payable on September 10, 1955, to 
stockholders of record at the close 
of business on August 5, 1955. 
The stock transfer books will re- 
main open 

I. Caosst ann 

» lent & Treasurer 
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Ouarterly dividend No. 138 of 
$.75 per share has been «le 
clared on the Common Stock 
of Allied Chemical & Dye Cor 
poration payable September 
9. 1955 to stockholders of re 
cord at the close of business 
August 12, 1955 

W.C. KING, Secretary 


July 26, 1955 

















PHILADELPHIA ELECTRIC 
COMPANY 


Dividend () olice 


Dividends of 45 cents « share on 
the Common Stock and 25 cents a 
share on the $1 Dividend I’refer 
ence Common Stock, have been 
declared payable September W 
1955, to stockholders of record at 
the close of business on Septem 
her 2, 1955. 


Cheeks will be mailed 


c. wineee, 


Treasurer 




















Pullman 
Incorporated 


89th Consecutive Year of 
Quarterly Cash Dividends 
paid by Puliman Incorporated 
and predecessor companies 


A regular quarterly dividend of 
seventy-five cents (75¢) per 
share will be paid on September 
14, 1955, te stockholders of 


record August 19, 1955 
CHAMP CARRY 
President 

















DIVIDEND NUMBER 45 
Interlake Iron Corporation has 
declared a dividend of 30 cents 
per share on its common stock 
payable September 30, 1955, to 
stockholders of record at the close 
of business September 15, 1955. 


Wi 


INTERLAKE 


IRON 
CORPORATION 


CLEVELAND, OHIO 
Biles! teresce plonts a Chicago, Duteth Erie sed leeds 






















TEXAS PACIFIC COAL AND OIL COMPANY 
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At the ye monthly meeting held July 27, 
1955, the Board of Directors declared « reguler 
cath dividend of 45 cents « share, payable Sept 
2, 1955, to stockholders of record as of close 
of business Aug. 11, 1955. 

(Signed) R. Seibel 
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to stock 
of business on August 25, 1955. 


Drewrys Limited U. 5. A., Inc. 
Seuth Bend, indienne 


T. &. JREANNERET 
Secretary and 
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SOUTHERN 
NATURAL GAS 
COMPANY 


Birmingham, Alabama 


Ceommen Steck Dividend No. 66 


A dividend of 40 cents 
per shere has been declared 
on the Common Stock of 
Southern Natural Gas Com 
pany, payable September 13, 
1955 to stockholders of rec 
ord at the close of business 
on August 31, 1955 

H. D. MeHENRY 
Vice President and Secretary 


Deted: July 30, 1955 
























prrtteeeece= 
‘ 
’ 
’ 


i THE FLINTKOTE COMPANY 
New York 20, N. ¥. 


A quarterly dividend of $1.00 per 
there hes been declared on the 
$4 Cumulative Preferred 
Stock payable September 15, 1955 
te stockholders of record at the 
close of business September 1, 1955 
A quarterly dividend of $.60 per 
there has been declared on the 
Common Stock peyabie Sep- 
tember 10, 1955, t© stockholders 
of crecord et the close of business 
August 26, 1955 
CLIFTON W. GREGG, 
Vice Pressdemt and Treasurer 


* Auguet 3, 1955. 
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PHELPS DODGE 
CORPORATION 


The Board of Directors has de- 
clared a third-quarter dividend of 
Sixty-five Cents (65¢) per share on 
the capital stock of this Corporo- 
tion, payable September 9, 1955 to 
stockholders of record August 17, 
1955. 

M. W. URQUHART, 


Treasurer. 





July 27, 1955 











Acash dividend of Seventy-five cents 
(75¢) per share on the outstanding 
capital stock of this Corporation 
has been declared, payable Sept. 1, 
1955 to stockholders of record at 
the close of business Aug. 5, 1955. 


KENNETH H. HANNAN, 
Vice-President and Secretary 




















| able pattern. 


aggressive buying interest—an easing 
of present uncertainties—or a clarifi- 
cation of the 1956 outlook. Meanwhile, 
sight cannot be lost of the possibility 
of a “checker-board” pattern of pros- 


perity. 


Case in point, the barometric steel 
industry reports that consumers are 
beginning to express concern over 
first quarter 1956 deliveries—and 
fourth quarter order books should be 
quickly filled. 1955 probably will be 
a record-high production year—and 
the earnings possibilities make highly 
interesting reading. The group has 
gained a new investment 
There are other industries which 
likewise are enjoying unexpected 
prosperity—not the least of which is 
television, whose 1955 set sales may 
reach a record-high level despite the 
fact that the saturation point the- 


esteem 


| oretically has been reached. Prospect 


that color TV will come of age—the 
stimulus of the 1956 elections—point 
to an excellent, year in 1956. 

Lastly, the obvious fact remains that 
there are times when the market and 
business outlook can best be described 
as gray rather than sparkling white 
or deep black. Moreover, it is seldom 
that the case—on either side of the 
coin—falls neatly into an unanswer- 
This is what makes 
money management so intriguing 
and rewarding. As long as we enjoy 
a capitalistic society there will be 
uncertainties of one kind or another 

divergences, differences. And the 
art of speculation is the proper meas- 
urement of the human frailties 


re- 
flected in the statistics—i.e., the as- 
sumption of the calculated risk. 
Prudence may dictate some cash 
reserves at this juncture—but the 


calculated risks point to the purchase 
of such issues as: American Brake 
Shoe—General American Transporta- 
tion—International Harvester—Hou- 
daille-Hershey — Pfizer — Woolworth, 
etc. Any time is still a good time to 
buy a good stock. 


STOCK ANALYSIS 





(CONTINUED FROM PAGE 43) 


get the new stimulus to carry into 
new high ground. And, frankly, I am 
a little concerned about the credit 
situation. 

While there is no reason to fear a 
setback of such magnitude as to justi- 
fy the liquidation of sound investment 
holdings, especially where it would 
involve payment of a large capital 
gains tax, it may be prudent to defer 
new purchases for a while until the 
odds are once more clearly in favor of 
the buyer. Hence, no specific buy re- 
commendations in this issue. 


Forses, aucust 15, 1955 

















INVESTMENT POINTERS 


(CONTINUED FROM PAGE 39) 
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Delta Air Lines, ke 


PEPPERELL DE PPERELL 
MANUFACTURING 
COMPANY 


Boston, July 29, 1068 


These stocks yield relatively little 
(an average of 3.2%), but they are 
likely to more than make up for the | 
low yield ws S period of time A regular quarterly dividend of Seventy- 
through capital growth. Their divi- five Cents (75¢ and a year-end extra div idend 
dends should increase so that in a few | oe Son ar® Sa See bet pees ere 


eclared payable August 15, 1965, to 
years the return cost should be sub- 
CASH DIVIDEND No. 32 


FABRICS 


DIVIDEND NOTICE 


stockholders of record at the close of business 
| Auguat 8, 1956 
stantially in excess of the return on | Cheeks will be mailed by the Old Colony 
: 4 i ; ‘ afford Trust Company of Boston, Dividend Disburs- 
the more stable stocks that affor inte iil dlininal ing Agents 
greater yields today. e Sears © h 
Another method by which a more Delta Air Lines, Inc. ae 
conservative investment position declared a quarterly divi- 


Paut BE. Crocker, Seeretary 








might be obtained during this period 
of relatively high prices is by merely 
selling some of the speculative issues 


dend of 30c per share on 
the capital stock of the 


NATIONAL DISTILLERS 


PrRooucts Pye. 


company, payable Sep- 
tember 5 to stockholders 
of record at the close of 
business on August 17. 


in the portfolio and investing the 
funds in high grade fixed income bear- 
ing securities such as tax free bonds, 
U.S. Government Bonds, corporate DIVIDEND NOTICE 


bonds or high quality preferred stocks. q Delta Air Lines, Inc. Te Geasd of Riactiem bee de 


CORPORATION (iD 





wy 














Any program designed to obtain a General Offices: Atlanta, Ga. clored @ quarterly dividend of 
more conservative position should be Z 25¢ per share on the outstanding 


carried out by degrees over a period sues CASS Coenen on Cie 
YALE & TOWNE 


tember |, 1955, to stockholders of 
of time. This is the only way one record on August 11, 1955. The 
can avoid taking too large a bet on 

DECLARES 270th DIVIDEND 
75¢ PER SHARE 


transfer books will not close 
one’s opinion. Of course, stocks can PAUL C. JAMESON 
still go substantially higher in the duly 26, 1955 Treeeurer 
next twelve to eighteen months if the 
speculative investment background 
M alain vo . On July 28, 1955, 
remains favorable. But it is much bet- 
a otartt- f ae dividend No. 270 
ter, certainly, to forego some addi- of seventy-five 
tional capital gains than to risk too | cents (75¢) 
much. per share was 
An investor might easily combine declared by the Board 
any one of these different methods | of Directors out 
of past earnings, 
payable on 
Oct. 1, 1955, to share on the Common Stock of the 


of building a more conservative port- 
folio. A combination of retaining a few 

speculative Stocks, switching into enentiethn intense’ Company, payable on September 3, 
some defensive issues and into some abe deen at busines — ‘ Ae rey oes ——- 
dynamic growth issues and at the Sept. 9, 1955. terly dividend of $1,125 per share on 
same time investing a larger propor- : aN the 4.50% Cumulative Preferred Stock, 
tion of funds in high quality fixed F. DUNNING tat dee oath pees car gee me 
income-bearing securities seems a Executive Vice-President and Secretary ng corte be * erate 

satisfactory program of action 


THE YALE & TOWNE mc. co. July 28, 19 
All this does not in any way mean 


Cash dividends paidinevery year since 1899 
that I am at the present time particu- 
larly bearish on the prices of common = 
stocks. If anything, I expect that fol- 
lowing a possible intermediate decline 
which may take place this summer 
and fall, stock prices will go to new 
highs because the outlook for business | 
is favorable and earnings and divi- 
dends should improve. It merely 
means that a sound investment policy 
must recognize that prices of com- | 
mon stocks are no longer cheap. 























Air REDUCTION 


Company incorporated 


GEES) 153" CONSECUTIVE 


COMMON STOCK DIVIDEND 


The Board of Directors has declared a 
regular quarterly dividend of 35¢ per 








r. 8. O'Raten, Secretary 




















yy ich and Preferred Dividend Notice 


July 20, 1955 
The Board of Directors of the Company has declared 
the following quarterly dividends, all payable on Sep- 
tember 1, 1955, to stockholders of record at close of 
business August |, 1955: 





Amount 

Security per Share 

Preferred Stock, 5.50°/, First Preferred Series $1.37'%4 
Preferred Stock, 5.00°/ Series $1.25 

Preferred Stock, 4.75°/, Convertible Series $1.18% 

Preferred Stock, 4.50°/, Convertible Series $1.12% 
Common Stock $0.35 
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GQ Igawa 
Secretary 
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Forses, aucust 15, 1955 








THOUGHTS 





At the person-to-person level we 
shall always beat them [the Com- 
munists] because at that level we 
have something to give that they 
match. We have the funda- 
mental proposition of our Revolution 
to give: that man is the child of 
Nature's God; that he carries within 
him a spark that links him with the 
universe and differentiates him from 
the animals By practical person- 
to-person democracy we can teach 
the world to see in every individual 
that individual spark which gives to 
the principles of freedom a godlike 
validity Russet Davenport. 


cannot 


Many of the greatest tyrants on the 
records of history have begun their 
reigns in the fairest manner. But this 
unnatural power corrupts both the 
heart and the understanding 

EpMUND BurkF. 


One thing I know; the only ones 
among you who will be really happy 
are those who will have sought and 
found how to serve 


Dr. Avsert Scuverrzer. 


In the course of my observation, the 
disputing, contradicting and confuting 
people are generally unfortunate in 
their affairs. They get victory some- 
times, but they never get good will, 
which would be of more use to them 

BENJAMIN FRANKLIN. 


Never stand begging for that which 
you have the power to earn 

CERVANTES 

No men can 

do not act in 


act with effect who 
concert; no men can 
act in concert who do not act with 
confidence; no men can act with con- 
fidence who are not bound together 
with common opinions, common af- 
fections, and common interests 


BURKE. 


Extend pity to no man because he 
has to work. If he is worth his salt, he 
will work. I envy the man who has 
work worth doing and does it well. 
There never has been devised, and 
there never will be devised, any law 
which will enable a man to succeed 
save by the exercise of those qualities 
which have always been the prerequi- 
sites of success, the qualities of hard 
work, of keen intelligence, of un- 
flinching will. Tueopore Rooseve tt 


50 


ON THE BUSINESS OF LIFE 


A business man should have four 
wills and here they are: A good will 


made in favor of his family; the good 


will of the public; the good will of 
those who work with him, not just 
for him; and the good will of his 
banker Tue Siutent PARTNER 


Censure is often useful, praise often 
deceitful WINSTON CHURCHILL, 


B. C. FORBES: 


Does the going sometimes seem 
a little tough? Maybe it will help 
to recall the story of the two 
frogs that fell into the can of 
milk. Try as they would, you 
may remember, the frogs could 
not leap out of the can, but fell 
back into the milk each time 
they Finally, one frog 
whined, “What's the use of try- 
ing; we can ~ So 
he curled up and was drowned 
But the other frog, possessed of 
more determination and perse- 


jum ped 


never get out 


verance, kept on struggling, un- 
til lo! the milk began to be 
churned into butter, and then 
it was easy for him to get out 
of his difficulty. Keep on strug- 
gling! 








It is easy to fool yourself. It is more 
difficult to fool the people you work 
for. It is still more difficult to fool the 
people you work with. And it is al- 
most fool the people 
your direction 
Harry B. THAver 


impossible to 


who work under 


No man 


of himself 


is free who is not master 
Epictetus 


Democracy is based upon the con- 
viction that there are extraordinary 
possibilities in ordinary people 

Harry Emerson Fospick 


Deliberate with caution, but act with 
decision; and yield with graciousness 
with firmness 


Cuaries Howe 


or oppost 


The government in business may 
waste time and money without ren- 
dering service. In the end the public 
pays in taxes. The corporation can- 
not waste or it will fail. It cannot 
make unfair rulings or give high- 
handed, expensive service, for there 
are not enough people willing to ac- 
cept inferior service to make a volume 
of business that will pay dividends. 

—Henry Forp 


We often discover what will do by 
finding out what will not do; and 
probably he who never made a mis- 
take never made a discovery. 

SAMUEL SMILES 


The character and qualifications of 
the leader are reflected in the men he 
selects, develops and gathers around 
him. Show me the leader and I will 
know his men. Show the men and I 
will know their leader. Therefore, to 
have loyal, efficient employees 
loyal and efficient employer. 

Artuur W. Newcomes 


be a 


To rail at money, to wax indignant 
against it, are silly. Money is noth- 
ing; its power is purely symbolical 
Money is the sign of liberty. To curse 
money is to curse liberty—to curse 
life, which is nothing, if it be not free 

De Gourmont. 


Why not go out on a limb? 
that where the fruit is? 
FRANK SCULLY. 


Isn't 


A man’s inner nature is revealed 
by what he praises—a man is self- 
judged by what he says of others 
Thus a man is judged by his stan- 
dards, by what he considers the best. 
And you can’t find a more crucial test. 
It reveals the soul. —Hucnx Brack. 


It is a healthy symptom when a man 
is dissatisfied without being dis- 
couraged Roy L. SmirxH 


All problems become smaller if you 
don’t dodge them but confront them 
Touch a thistle timidly, and it pricks 
you; grasp it boldly, and its spines 
crumble WituiaM 5. HALsey. 


This world, after all our science and 
sciences, is still a miracle, wonderful, 
inscrutable, magical and 
whosoever will think of it 

Tuomas CARLYLE. 


more, to 





A Text... 


text? Al bocneok presented 
to send ( texts used 


Eve hath not seen, nor ear heard, neither have 
entered into the heart of man, the things which 


God hath prepared for them that love him. 


I CormntHians 2:9 
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With Inco Nickel in them .. 


. metals perform better, longer 














To an artist, the shock wave 


created by an airspeed of 2100 miles an hour | 





What’s beyond the sound barrier? 


More speed — more heat — more reason than ever 
for the aviation industry to plan Inco Nickel into its future 


At sea level, the speed of sound is 

about 760 miles an hour—Mach 1. 
At that airspeed, the surface tem- 

perature of an airplane is in the 

neighborhood of 200 degrees F. 
seyond that? 

. look at the picture above. It’s an 
artist’s view of the formation of 
shock waves around planes moving 
about Mach 2.8—roughly 2100 miles 
an hour. At that speed, you expect 
friction-created skin temperatures 
in the 700-800 degrees F. range. 

At such temperatures, few mate- 
rials hold their strength long. So, for 
years, International Nickel research 
has been working closely with the 
aircraft industry on the structural 
materials problems involved. 

Inco-developed “K” Monel is one 
product of this research cooperation 

Inco-developed Inconel ‘X 
another 


““K” Monel is now being used suc- 
cessfully at temperatures up to 800 
degrees F. And, as authoritative tests 
prove, Inconel “X” now stands ready 
to move into the supersonic picture 
as the most dependable of the metals 
tested above about 950 degrees F. 


Beyond this? More speed, more heat 
more structural materials problems 
for the aircraft industry and for 


Inco Hiah 





Temperature Research . 

For more information on the metal ince- Gove epee Alleys in Jot ‘Power 

ft} Plants,’ too! Take the “power plant” of 

A ‘ ‘ r ¢) ia S@ys p ) 

on which mucn of lis ré earch one of the newest jets. Combustion liners 
centered, write for a copy of “The are Inconel, after-burner shell Inconel 
Romance of Nickel The Inter Ow The ed All ip 
national Nickel Company, Inc., Dept e. | , ' 
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ANCo, International Nickel 


Producer of Nickel. Inco Nickel Alli Lop f 
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GOING PLACES /own on the farm 


with Cities Service... 
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The mechanized farm equipment, vehicles, and heating units 
that make life easier for America’s farm families... all depend 
heavily on Cities Service quality petroleum products. 


ciTiES ® SERVICE 


A Growth Company 


Number 12 of ao series 


